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What Makes the Tired Business 
Man Tired? 


RECENT dispatch from Washington says that 

‘Business men have been puzzled by the official 
attitude concerning contracts.’’ That is not the only 
puzzle they have had placed before them. It almost 
seems as if a puzzle department had been made a 
Governmental feature, although pre-existing depart- 
ments seem able, each for itself, to supply independ- 
ently problems which would cause any business man’s 
brow to wrinkle in deep thought. For example, we 
had this recently from the labor department: 


The secretary assured Congress that “wages will 


not come down, owing to demand for labor’’; this 
was in the course of a plea to Congress to take imme- 
diate steps to start public buildings and “river and 
harbor work” to keep people busy. In other words, 
“Demand for labor at high wages is so great that 
Congress should start at once to open a ‘pork-barrel’, 
in new post office buildings, river and harbor work, 
reclamation schemes, etc.’ (This should be me 
masticated before attempting to swallow!) 

Some time ago we had this interesting situation 
put up to the country, by the railway administration: 
“In order to demonstrate how much cheaper and 
more efficient Government management of railways 
is than private enterprise, freights and passenger rates 
are hereby increased, by from 25 per cent to 40 per 
cent.” 

While shippers adel consumers were puzzling over 
that, the following was put forward by the ship- 
building powers: “Competition of cheaper built and 
cheaper managed foreign ships having almost backed 


American oversea shipping off the ocean, we will now 
proceed to rejuvenate and revive this intensely and 
openly competitive business, with Government-built 
ships which cost from 100 to 200 per cent more than 
any: other ships on earth, manned under laws which 
make the operation of an American ship cost double 
that of a ship of any other nationality.” 

Then we have this, from the Navy department, 
not bearing so directly upon business but still of in- 
terest to business men: “‘Now that the war is ended, 
with prospects good of a long peace, the United States 
should proceed with all haste to build a navy bigger 
than anything else on earth, carrying out the present 
extensive war plans and adding $600,000,000 more, 
for fighting ships.” 

If long contemplation and pondering of such prob- 
lems give the business man a list to starboard as. he 


. Navigates, or give him at times a preoccupied stare, 


we should not be surprised. Some naturalist a few 
years ago devoted much study to the question, 
‘‘What makes the wildcat wild)” He might now 
turn his attention to “What makes the tired business 
man tired?”’ The solution need not be very difficult. 





The “Essentials’’ and Their Liberty 


HE war is over—so we all hope.. Nevertheless, 
the question of what are “essential” industries 

is not yet laid on the shelf and done away with. The 
production of “essentials” is still an exceedingly im- 
portant matter, the world over; not in many genera- 
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tions has the world been so short of actual food, fuel, 
clothing and the needful tools of common industry 
as it is today. 

Great stress was recently laid upon the Govern- 
mental “release of platinum for use in jewelry’. 
Wonderful, indeed, to be again free to set diamonds for 
all sorts of men and women in this hard, steely-look- 
ing, intractable metal, used in jewelry evidently 
because some squanderer discovered that it was more 
costly than gold! Vastly more to the purpose will be 
the removal of restrictions on truly useful commodities 
and upon their supply and transportation. Progress 
has been made, it is true; but much more is needed, 
before full freedom of action is again established. 
The shoe and leather and allied trades, as industries 
which are always and unmistakably “essential,” are 
intimately and directly interested in all such move- 
ments toward independence and the general relieving 
of conditions imposed by the demands and exigencies 


of war. 





A January-February Possibility 


HE January-February cut-price sales will tell a 
significant story in their offerings, and will test 
the judgment of every shoe merchandiser. December 
and early January is a time for serious study and 
consultation to the end that live stocks may be pro- 
tected and fair profits conserved. The unconsidered 
action of a single merchant can easily result in un- 
necessary sacrifice of Winter profits, and may react on 
the whole community in which he does business. 
The collective judgment of local, state and national 


associations, and the information and style guidance . 


obtainable on market visits were never more impor- 
tant in determining Spring merchandising policies. 
Trade leaders with sound reasons for their judgment— 
men whose records justify their leadership—will give 
of their best to the shoe merchants of America at the 
St. Louis Convention of the National Shoe Retailers’ 
Association, January 7, 8 and 9. The Boston Shoe 
Style Show, January 6, 7, 8 and 9, will be unusually 
important to the visiting trade. Rochester’s Shoe 
Style Show, January 9-15, will be a valuable guide to 
styles and merchandising. Every gathering of shoe 
men will have particular significance this year, and to 
merchants individually this getting together will 


mean safer, better, more intelligent and profitable 
merchandising of stocks for Spring and Summer. 





Shoes, Clothing and the Cancellation 
Sponge 
HOES, clothing, harness, wagons, motor trucks, 
locomotives, and ships, all will come into use in 
peace time—if the red tape departments of the Gov- 
ernment do not tie them up till they all mould and 
mildew and rust to uselessness: But what about the 
thousands of gas-masks that are still being finished, 
and the powder, and all sorts of ammunition, and the 
thousands of half-completed airplanes? All of these 
will deteriorate or will become obsolete and useless, 
for any purpose of war, and they are of no use at all 
in time of peace. It would seem that the cancellation 
sponge might well have been passed over some of 
those contracts at once, instead of shutting down so 
quickly on the first-named list of commodities, all 
of which are susceptible of peace use, in unlimited 
quantity. 
In some respects we have prepared for war as if 


_ we expected war to be the continuing and unending 


condition of the world; we have got such a big 
“ready” that we have suggested the Dutchman who, 
in order to jump across a ditch, went back three- 
quarters of a mile for a running start. 

It will be well to keep an eye on the disposal of 
these great stocks of usable supplies, whether di- 
rectly interested or only indirectly. 


What We Might Have Expected if the 
A. B. C. Plans Had Continued 


“TRICE does not determine quality.”” Trueenough! 
Nor does quality determine price. A Kohinoor 
diamond isn’t worth any more than a bit of glass 
among Hottentots. But among civilized people it is 
worth a king’s ransom. And such things come high 
these days. A shoe may be worth $4 or $6. or $8, But 
a $4 shoe cannot bring a price of $8, not with 50,000 
shoe merchants competing for business. - Nor can an 
$8 shoe be made for $4, not with leather, labor and 
overhead expense where it is today. 
Diagrams, statistics and quotations may be made 
to seem to show that $8 shoes can be sold for $4, 
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But the test of trade shows that values in shoes tend 
to a constant level. When merchants get to swearing 
that the other fellow’s prices are too high, it’s like the 
catcher telling the pitcher he is putting the ball over 
the plate at too swift a pace. . The team play is broken 
up, and the game is lost and eventually the club 
throws up its franchise—and the place is put down as a 
punk ball town. It’s the same with shoes. Don’t 
make your town a punk shoe town by hashing up 
“old ‘comparison’ stuff.”’ 

It is not necessary in the merchandising of shoes to 
resort to the tactics as exemplified by the Beck Haz- 
zard Stores, Inc., New York. The . 
American public was fully informed 
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survival of good fittings and good values demonstrates 
the continuance of service to the public in retail shoe 
stores on a high scale of competitive business life. 
“Fair trade” is becoming more and more insisted 
upon, as a basic rule of business; and fair trade meth- 
ods should not be interfered with nor handicapped © 
nor made the basis of “comparisons.” We have ex- 
pressed the opinion, and still hold it, that any general 
trade custom which has been openly practised for 
many years among reputable business men, will usu- 
ally be found to be based upon justice and common 
sense and the best good of the entire community. 


WHY RESORT TO THESE TACTICS? 





November 15, that the War Indus- 








try Board’s plan of classification of 














shoes was discontinued as a war 
measure. This certainly made out 
of date any such comparisons as 
were used in the Sunday newspapers 


| Price Dac Not Determine Quality 





in New York, December 15. 

It is not fair to the craft and it is 
not fair to the public to take the half- 
baked plan, class A,B and C and 
draw from them the invidious com- 
parison that one store is the model 
of service because of the limit of 
its pyramid of price while another 
store is a malicious profiteer because 
it takes a fair and equitable margin 
of gross profit to cover the type of 
service given in that store. The 
merchant’s pyramid is based on sup- 
position for it was not put into prac- 
tise. It is obvious to the most ama- 
teur observer that there is something 
more than leather fashioned into the 
shape of a shoe that goes into the 
service given the public and that 
commands a fair price in the legiti- 
mate shoe stores of the United States. 

Frankly, we question the judg- 
ment of the Beck Hazzard Stores, 
Inc., in bringing up a forgotten and 
untried chapter of hysterical shoe 
history. There is nothing to be 
gained. American merchandise in the 


According to publication, 
Bernard M. Baruch, Chairman o 
the War Industries Board, author- 
ized the following statement: 


“Through the patriotic co- 
operation of the entire boot 
and shoe industry, partici- 
pated in by the tanner, the 
manufacturer, the jobber, 
and the retailer, the Chair- 
man of the War Industries 
Board is able to announce 
that an agreement has been 
reached whereby the public 
cost of shoes will be stabil- 
ized within a range of prices 
calculated to give a satisfac- 
tory quality on a reasonable 


profit.” 
Profit Restriction’ on Shoes 


mere aan 


Explanatory Paragraph 10 reads :— 

“Retailers may sell a Class ‘B’ 
shoe for less than $6.00, but for not 
more than $8.95.” 








Therefore note the following 11- 
the 


f lustration, which shows with 


same factory cost a big variation in 
tefail selling price, not on account 

of the ori: value of the shoe; but 
on account of the difference ‘in’ the 
cost of distribution. According to 
this ruling of the War Industries 
Board, the majority of our shoes 
would be in Class “B,” whereas we 
sell at Class “C” prices. 











RETALL PRICE 
$630 











7FARD 
AZEARR 


Beck-Hazzard sell the 
shoe 


Note actual comparisons and sav- 
ing in price on the diagram. 

All of oyr $5, a ma’ of $4.50, 
and sone Of our shes ore Cla 

snncompataeas hasten’ War 

as War 

Industries Board cancelled all price 

restrictions after the Armistice was 


No Increase in Price 


We shall continue to sell our shoes 
on the above basis—as we did before 
the regu 


BECK HAZZARD STORES, Inc., 


Ve 7 Kea——2 











We Question This Method of Advertising in Last Sunday’s New York Papers 
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What Will He Wear? 


The Biggest Question in Men’s Shoe Stores Is the Styles to Be Called For 
by Over Three Million Returning Soldiers and Sailors 


matter of just as many pairs as are actually needed— 

with no thought of the extra pairs sold because of their 
style value. It has been ‘‘net”’ shoe selling. All the flavor of 
merchandising has been in women’s shoes. Is this condition 
to continue? That is the question and at first thought; the 
answer can be put—No. 


- E selling of men’s shoes the past four years has been a 


A New Expansion 


The men’s shoe business in the United States is coming into 
a period of expansion and a progressive development the likes 
of which has not been experienced since those happy days 
when colored cloth tops for men were the vogue. 


We can see indications already of a desire on the part of 
the returning soldier and sailor to get into new footwear. If 
the soldier or sailor has been in the service six months or 
more, he has found that the shoes that he left behind are abso- 
lutely useless, the inner soles are wrinkled and cupped, and 
one of the first necessities is for him to purchase new shoes. 
Especially is this true if he has been discharged with a pair 
of field boots on which with their flesh upper are far remote 
from any appearance of attractiveness. 





No. 1 No. 2 


No. 3 . 
Which Will Be the Leader in Men’s Shoes? 


Will ‘‘*Munsons’’ Continue? 

In last week’s issue on page 27, one of the prominent style 
experts of the country, sounded the question, ‘Will Soldiers 
Kick off their Munsons?”’ and we followed it up with a number 
of reasons. 

The ‘‘ Recorder” feels that this is the national question and one 
worthy of a national expression of opinion and, therefore, out- 
lines five types of lasts in an effort to get a basis of opinion 
prior to any large buying of shoes for the men’s trade. The 
sketches are as follows: 

1. The Munson last with its wide toe and ball known to 
everyone. 

2. A modification of a Munson with a little more swing 
at the ball and a slight narrowing up at the tip. 

3. A shoe with a coin toe and a wide ball, the coin toe 
being approximately the size of a half dollar piece. 

1. A straight last of a custom type, or its prototype, a 
moderate English last. 

5. The typical English last with dropped toe, long and 
narrow. We would like an expression of opinion from mer- 
chants of men’s shoes in America. Will you give us your 
views for the good of the craft? Write Men’s Shoes Editor, 
“Boot and Shoe Recorder,” Boston, Mass. 
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News o’ Shoes 


Testing of Sole Leather 
Analysis of Soldier Footwear Will Be of Civilian Value 


Washington, D. C.—A number of important test of Army 
shoes were undertaken by the bureau of standards of the 
Department of Commerce during the year, according to the 
annual report of the director, which has just been submitted 
to Secretary Redfield. Chief among the problems under- 
taken by the bureau was the investigation of the wearing 
quality of sole leather as related to the chemical treatment 
in the tanning and. finishing processes. 

Six experiments with oak-tanned leather are now being 
conducted to solve this problem. These are: (1) A com- 
parison of the wearing quality of belting tannage with sole 
tannage; (2) a study of the effect on wearing quality of load- 
ing with glucose as compared with the process of finishing 
with no glucose; (3) a determination of the effect of oil on 
the wearing quality of sole leather; (4) a comparison of the 
wearing quality of leather containing a high percentage of 
water-soluble materials with leather containing a low per- 
centage of such materials; (5) a comparison of the wearing 
qualities of leather of different vegetable tannage, such as 
oak and hemlock; and (6) a comparison of the wearing 
qualities of vegetable-tanned leather with mineral-tanned 
leather. 

Selected Hides on Test 

The hides used in these experiments were carefully selected 
and data regarding their history is in possession of the bureau. 
The experiments are being conducted in three ways: by serv- 
ice tests conducted with soldiers at a nearby camp; by 
abrasion test upon the bureau’s wearing machine, and by 
complete chemical analysis. The exact location of the test 
soles and specimens upon the hide is known, so that a com- 
parison of the results should give valuable information. 

“The bureau has carried out a rather complete investiga- 
tion of the wearing quality at different points in the bend, and 
has obtained some very interesting results,” reports th 
director in this connection. 


Also Testing Fibre Soles 

“There have also been in progress wearing tests both with 
the leather-testing machine and by means of service tests 
upon postmen and soldiers in camp to determine the wearing 
quality of various brands of fiber composition soles as com- 
pared among themselves and as compared with sole leather. 
Some interesting and instructive data have been obtained 
and have been reported to the War and Navy Departments. 
These experiments are to be greatly enlarged in the near 
future, and tests are to be made to determine the adapt- 
ability of fiber half soles in camp repair work. 

““‘Wearing tests have been conducted on the leather-testing 
machine to compare the wearing quality of lightly and heavily 
rolled sole leather. In addition to observing the relative 
wearing quality of lightly and heavily rolled leather, the 
rate at which the wear proceeds was also studied. 

“The bureau is studying the question of water absorption 
of sole leather, the use of waterproofing materials, the heat 
conductivity of leather as compared with leather substitutes, 
viz., fiber composition soles, and other problems of a kindred 
nature. 

“Service tests have been made for the War Department 
to determine the relative water-resisting properties of vege- 
table-tanned as compared with chrome-retanned upper 
leather. The regulation Army shoes used for this test were 
made with vegetable-tanned leather on one shoe and retanned 
leather on the other.” 
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Will Sell Government Supplies 


If Governmental Agencies Cannot Utilize Them 


Washington, D. C.—The big surplus of stocks which have 
accumulated during the war and which, under peace condi- 
tions, will not be used by the War Department, will be dis- 
posed ‘of by a new division, known as the surplus property 
division, created by Brigadier General Robert E. Wood, 
acting quartermaster general and director of purchase and 
storage. 

It will be the policy of the new division to dispose of such 
surplus, in so far as possible, to other Governmental agencies. 
A considerable portion of the balance will probably be re- 
quired for export by relief organizations of United States, 
Belgium, Russia and other countries. Such balance as re- 
mains will be distributed in the open market in such manner, 
at such times, and in such quantities as to cause the least dis- 
turbance. In most instances offer of surplus property will 
first be made to manufacturers so they may purchase and re- 
sell if desired. Any surplus still remaining will be offered, if 
market and other conditions warrant, for public sale, by ad- 
vertising and bidding, at auction or in such manner as may 
be determined after careful investigation. 





Violations of Regulations 


To Be Checked Up by War Industrial Board 


The boot and shoe section of Hide, Leather and Leather 
Goods Division of the War Industries Board states that ac- 
cording: to information received by them, four of the over- 
gaiter manufacturers are not following out the recommenda- 
tions of the War Industries Board as to the height of over- 
gaiters. George R. Wheeler, assistant chief, has been ad- 
vised by long distance telephone that complaints would be 
filed in several other cases. 

In complying with the request from the boot and shoe sec- 
tion of the W. I. B., the ““Recorder’’ reprints the recommenda- 
tions of June 29, 1918, as follows: 

“Overgaiters—The maximum height of all overgaiters 
should not exceed eight inches, measured from breast of heel 
at side to center of top at side of overgaiters. The top of all 
overgaiters should be straight cut, thereby eliminating .waved 
tops. Ss 
“This recommendation is in force and effective on all over- 
gaiters shipped to retailers prior to June 1, 1919.” 





A Change in Managers 


Harold J. Rowe, who for the last two years has been em- 
ployed in the capacity of buyer and manager at the store of 
J. F. McCullough, Salineville, Ohio, has resigned and gone to 
Cleveland where he has accepted a position in the ladies’ 
shoe department at W. M. Taylor Son & Co. 

John C. Anderson, formerly of the Stearn Company has 
accepted the position as manager caused by the resignation of 
Mr. Rowe. Mr. Anderson is a brother of Frank R. Anderson, 
buyer of the ladies’ and children’s shoe department of W. M. 
Taylor Son & Company and of Thomas J. Anderson, formerly 
manager of the children’s department of Halle Brothers and 
now a sailor at the Cleveland Naval Reserve. 


A Return to Civilian Manufacture 


The Farmington Shoe Manufacturing Company, Farming- 
ton, N. H., are now preparing to manufacture civilian shoes 
after a long period of manufacturing exclusively Army shoes. 
This firm will feature men’s and boys’ Goodyear and American 
welts. Their cutting department expects to begin operations 
about December 26.. bin , 








24 BOOT AND SHOE RECORDER 









ONAL SHOE 
OCIA 





ETAILERS, 





Dec. 21, 1918 





MAST SR 
i OS | mS 
a ow te COME tothe ~ 


CONVENTION Ae > 


= 
(C= 





aN 


aA | 


f 
- 







National Shoe Retailers’ Convention 
An Epoch-Making Event, St. Louis, January 6, 7, 8, 1919 


plans of the Arrangements Committees of the National 

Shoe Retailers’ Convention to show very clearly that 
the gathering at St. Louis, January 6, 7 and 8 next will be 
epoch-making in the shoe retailing of the country, because 
of its vital bearing on the readjustment of the industries and 
distribution facilities of the country. 


| es only a cursory view of a portion of the program 


A Victory Convention 


The convention has been planned as a Victory Convention, 
and the keynote of the entire affair will be the results of the 
World War and the effect thereof on the shoe industry. The 
speakers who have consented to attend the convention and 
their subjects are clearly indicative of the plans for the con- 
vention, and from beginning.to end the speeches and dis- 
cussions will tend to a common end—the betterment of the 
shoe retailing of the country. 


Addenda to Program 


In addition to the list of National leaders previously an- 
nounced who will speak at the various sessions of the Con- 
vention and the evening banquet, which will be had on Tues- 
day, January 7, are General Leonard Wood, U.S. A.; Colonel 
Latham R. Reed, of the General Staff, U. S. A.; Bainbridge 
Colby, of the United States Shipping Board; United States 
Senator Selden P. Spencer, of Missouri, and a number of 
others who have not yet definitely accepted. 


At the Round Table 


In addition to the speakers and subjects announced in the 
December 14 issue of the “Recorder” for this “progressive” 
feature of the convention, are the following, with A. F. 
Sloane, National Field Secretary as chairman: ‘Opportuni- 
ties in Shoe Retailing’ —W. H. Gibbs, Manager Shoe Depart- 
ment, Marshall Field Company, Chicago; “The Construc- 
tive Regulation of Styles, Its Benefits to the Retailer”— 
C. K. Chisholm, Cleveland, Ohio; “System and Retail Mer- 
chandising’”—John Slater, New York; “The Return of 
Style—Style All the While’—Arthur D. Anderson, Editor of 
“Boot and Shoe Recorder,”’ Boston; “The World Market 
for American Footwear, and the Effect of World Market De- 


velopment on our Domestic Business’”—James N. Stone, 
Editor of The Shoe Retailer, Boston. 


Joint St. Louis Exhibit 


The joint exhibit of sixteen of the leading shoe manufac- 
turers. of St. Louis, which will be located in Parlor B of the 
Statler Hotel, will be a most representative exhibition of the 
industry in St. Louis and particularly the manufacturing sec- 
tion of the shoe business, as it has developed in this city. It 
will be particularly interesting in its showing of women’s 
style shoes and children’s footwear. Incidentally, there will 
be some interesting presentations of the selling methods of 
St. Louis houses which are unique and most comprehensive. 
The committee in charge of this special exhibit, which will be 
the largest single exhibit of the convention, is headed by 
Harry Vinsonhaler of the Vinsonhaler Shoe Company, and 
is holding frequent meetings in preparation for the display. 
The manufacturers, also, will be the hosts in chief at the frolic 
which will be given Monday evening at the Hotel Jefferson 
and which, it is promised, will be a most striking affair. 
Altogether, the share of the manufacturers of the city in the 
Convention will be a prominent and dignified one, it having 
been determined that St. Louis shall recognize its position as 
host and not endeavor to overshadow the visitors by any 
spectacular methods, but rather emphasize its position by the 
completeness and character of its part in the event. 


Among the Exhibitors 


The exhibition of footwear and allied industries in the 
general display section of the Convention grows with each 
day and the display booths and rooms available on the allotted 
three floors of the Hotel Statler have practically been taken in 
their entirety. Among the new exhibitors who have signed 
up for space during the past ten days are the following: 

J. P. Smith Shoe Co., Chicago; George Harrison Shoe Co., 
Chicago; Bliss & Ferry Co., Newburyport, Mass.; M. Gug- 
genheim, New York; J. J. Latteman Shoe Co., Brooklyn, N. 
Y.; Venus Arch Support Co., Chicago, Ill.; Shoe Specialty 
Manufacturing Co., St. Louis, Mo.; Bancroft-Walker, Co., 
Haverhill, Mass.; Polay-Jennings Fixture Co., Chicago, IIl.; 
Julian & Kokenge Co., Cincinnati, O.; Stern, Auer & Co., 
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Cincinnati, O.; F. C. Church Shoe Co., St. Louis; Wm. Grei- 
lich & Sons, Brooklyn, N. Y.; W. H. McElwain Co., Boston, 
Mass.; Helming-McKenzie Shoe Co., Cincinnati, O.; J. & T. 
Cousins, Brooklyn. N. Y.; Hoerr-Adam Shoe Co., Belleville, 
Ill.; A. M. Legg Shoe Co., Pontiac, Ill.; Goodyear Rubber 
Co., St. Louis; Hecht Fixture Co., Chicago, Ill.; United Lace 
& Braid Co., Providence, R. I.; Tomahawk Shoe Co., 
Tomahawk, Wis.; Thomas G. Plant Co., Boston, Mass. By 
the time this is printed all the space available will undoubt- 
edly be taken and thus will be assured the greatest display 
ever had at a convention of the N. S. R. A. 


Largest Attendance Ever 


The outlook is for the largest attendance ever recorded and 
the interesting feature is that in addition to the exclusive re- 
tail store man there will be a very heavy attendance of the 
general store man whose establishment is so big a distributor 
of footwear in the West, South and Southwest and whose 
volume of business rivals some of the largest of shoe stores. 

Reservations which have been made recently include forty- 
five rooms for the New England delegation, which is coming to 
St. Louis for the purpose of boosting Boston for the next con- 
vention, as well as to profit by the program and other features 
of the sessions. 

The Massachusetts Retail Shoe Merchants’ Association 
has made up a special train of fifty people. Every merchant 
in New England has been circularized.. Here are the particu- 
lars of transportation: 

“Best train from Boston to St. Louis leaves Saturday, 
January 4, 2 P. M., South Station. Due to arrive at St. 
Louis, Sunday, January 5, 6.08. Fare one way $39.18. 
Lower berth $7.15; upper berth $4.77. Dining service at- 
tached to train. 

“Returning, leave St. Louis, Thursday, January 9, 12 
o’clock noon, and arrive in Boston, Friday, January 10, 8.35 
* P. M. Those desiring to visit the Rochester Style Show can 
do so by making request with your reservation for a stopover 
at Rochester. Rooms at St. Louis Hotels as low as $2.00 
without bath; with bath, $3.00 to $7.00.” 


Big Delegation from Wisconsin 

At least twenty-five, and possibly thirty of the leading shoe 
dealers of Milwaukee intend to be present. The convention 
of 1919 is arousing more interest than any previous event, 
due largely to the new life and vigor of the Milwaukee Shoe 
Dealers’ Association, which recently was reorganized and 
thoroughly strengthened. The association has elected as its 
officiel delegates: President A. B. Caspari and First Vice- 
President Otto A. Hensel, who are engaged in a city-wide cam- 
paign to gather a delegation such as Milwaukee never before 
has sent to a national meeting. ‘The manufacturing interests 
of Milwaukee is arranging for a joint exhibit of the products 
of Milwaukee plants as the news from Milwaukee is to the 
effect that -all other localities will have to “go some” to best 
the plans of the lake town. 


John Slater Heads New York Delegation 

The New York Retail Shoe Merchants’ Association has 
placed in the hands of John Slater, first vice-president of the 
N. S. R. A., the naming of delegates to the convention. 

The association voted to endorse Mr. Slater for the presi- 
dency of the National Association. This endorsement was 
voted with considerable enthusiasm. Adjournment was 
voted until the third Tuesday in January. 


Tom Sherron Heads Convention Delegation From 
Tri-States 

The Tri-States Shoe Dealers’ Association will have a large 

delegation at the St. Louis Convention. Tom W. Sherron, 
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president, is very busy writing and personally soliciting the 

members of his association to lay aside all other plans and go 

to the big convention on January 6, 7, and 8. The Memphis 

Local Association promise an attendance of at least fifteen. 
members. 

The delegation from the Tri-States Association will include 
members from Arkansas, Mississippi, and Tennessee. Presi- 
dent Sherron is already in receipt of letters from Nashville, 
Knoxville, Chattanooga, Jackson and Brownsville, Tennes- 
see; Jackson, Greenwood, Greenville and Grenada, Missis- 
sippi; Little Rock, Hot Springs, Fort Smith and Helena, 
Arkansas, assuring him that each of these cities will be well 
represented at the convention. 


Endorse Jas. P. Orr for Presidency 


The Memphis Retail Shoe Dealers’ Association is sending 
out a letter to the officers and members of the N. S. R. A. 
stating that it is the wish of the association to go on record as 
favoring the election of James P. Orr of Cincinnati for the 
presidency of the National. The Memphis Association states 
that itis taking this action without the consent of Orr. 


Louisville. Boosts 


The business meeting of the Louisville Shoe Retailers’ 
Association was devoted largely to plans for attending the 
National Convention. 


Registration Fifty Per Cent Larger. 


The Central West generally as well as the Southwest and 
South will be represented as never before and the estimates 
now are that the attendance at the convention will be fifty 
per cent ahead of the great registration at Chicago which 
approximated 1,500. 


Plans for Entertainment 


Resident shoe travelers will be on the reception committee 
of the Convention in full force and will therefore aid in the 
extending of the old-time St. Louis welcome to the visitors. 


- They will begin their duties Sunday morning January 5 and 


will be ‘‘on the job” until the last arrival is cared for. In 
conjunction with the reception work will be the opportunity 
accorded to the visitors to inspect the St. Louis plants. For 
this purpose the entertainment plans include the provision 
of automobiles to take any visitor to any plant or plants 
that may be desired. These cars will also be available to 
show visitors the city as well as the manufacturing plants. 
Incidental to the interest of the shoe travelers in the Con- 
vention it may be noted that one local manufacturing house 
has engaged twenty-five rooms at one of the hotels for the 
purpose of bringing in its staff of salesmen in order that they 
may attend the éonvention and also get in touch with their 
trade. These men, in addition, will hold a convention of 
their own after the conclusion of the N. S. R. A. meeting. 

The preparations for the entertainment of the ladies who 
will come with the shoe men attending the convention are 
comprehensive and there is no reason for any merchant to 
leave the women members of his family at home. A theatre 
party, a dinner, a personally conducted sight-seeing tour of 
the city, shopping expeditions and other forms of entertain- 
ment have been provided.and the arrangements are such as 
to assure an interesting and a busy time for the ladies, even 
though the masculine portion of the gathering may be too 
busy with its own affairs to look after the ladies once they get 
to the city. The Entertainment Committee for the ladies is 
headed by Mrs. J. J. Sensenbrenner, wife of the general 
chairman, and a corps of able aids will co-operate with her in 
the dispensing of the well-known brand of hospitality for 
which St. Louis is known the world over. 
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To Study World Trade Conditions 


The First Industrial Tour of Europe by American Shoe Manufacturers, 
Tanners and Supply Men 


O the ‘credit of the shoe and leather industry is given 
the first industrial tour of Europe by American busi- 
ness men, bearing the approval of commercial leaders 

in America and Europe. A broader view point of world 
trade conditions will be given the manufacturers attending 
this tour by means of conferences with prominent men in 
England, France, Switzerland, Italy, Belgium and Holland. 


First Hand Information 


They will have an opportunity to get at first hand invalu- 
able information, mutually advantageous through them to 
the industries of America. A welcome has been heartily ex- 
pressed by. industrial leaders in Europe, who feel that an 
interchange of ideas will be instrumental in making business 
intercourse more favorable to both parties in the years to 
come. The trip stands out as one of the beacon lights: of 
progress, and the men who will serve as representatives of 
their trades will bear the responsibility of .representing the 
American shoe and leather industry before the associations 
in Europe. 

A New Inspiration of World Service 


Each man will bring back a new inspiration of world ser- 
vice, and will communicate it to his circle of associates in the 
city from whence he comes as well as to tRe trade in general. 

The idea of the trip was formulated two years ago at the 
completion of the Western tour of manufacturers conducted 
by the “Boot and Shoe Recorder.”’ On the last lap of the 
trip, Everit B. Terhune, General Manager of the “Boot and 
Shoe Recorder,” announced that it was his ambition to con- 
tinue the work of acquainting the industry with wider possi- 
bilities of service, and that at the earliest opportunity after 
the completion of the war, a tour would be arranged to the 
leading industrial‘centers of Europe. The day the Armistice 
was signed, Mr. Terhune went to Washington, was heartily 
received, and given every assistance in completing preliminary 
plans. 

The results are now announced and the completion of the 
party together with a tentative itinerary, and the names of the 
leaders who have been selected to meet the industrial and 
political leaders of Europe. A member of the “Recorder” 
staff, who is thoroughly conversant with the languages of the 





countries to be visited will accompany the party for the pur- 
pose of making the contact more definite. 

The American shoe industry upholds its progressiveness by 
sending the first group of business men to study by actual 
observation world wide conditions. 


Tentative Itinerary 


Saturday, January 11, leave New York per Cunard Line 
Steamer. . 
Saturday, January 18, arrive Liverpool, and proceed by 


‘the Scenic Midland Railway to London. Savoy Hotel. 


Room with bath provided. No meals. 

Saturday, January 18, to Friday, January 24, in Londo 
and other English trade centres. 

Saturday, January 25, to Paris via Folkestone & Boulogne, 
day service. Grand Hotel. Room with bath provided. 
No meals. 

Sunday, January 26, to Monday, February 3, in Paris, 
visiting the various trade centres, and nearby battle sites on 
the Western front. : 

Monday, February 3, leave for Nice by “Rapide’’ Night 
Train. Sleeper included. ; 

Tuesday, February 4, to Wednesday, February 5, in Nice. 
Hotel Langham. Room and meals included. 

Thursday, February 6, to Genoa. Grand Hotel de Genes. 
Room and meals included. 

Friday, February 7, via Milan to Lake Como. Plinius 
Grande Hotel. Room and meals included. 

Saturday, February 8, at Como. 

Sunday, February 9, travel by rail over the magnificent 
St. Gothard route to Lucerne. Palace Hotel. Room and 
meals included. 

Monday, February 10, to Basle. Hotel Continental. 
Room and meals included. : 

Tuesday, February 11, by rail via Strassburg and Metz to 
Brussels, through Alsace, Lorraine and the Grand Duchy of 
Luxemburg. . 

Wednesday, February 12, in Brussels. Hotel Metropole. 
Room and meals included. _ 

Thursday, February 13, rail to Amsterdam. Hotel Amstel. 
Room and meals included. 
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Friday, February 14, to Saturday, February 15, in Amster- 
dam. 

Sunday, February 16, return to London. 

Sunday,. February 23, due to arrive in New York. 


Personnel of American Party 

This trip will occupy about six weeks. Up to date, the 
following have signified their intentions of becoming mem- 
bers of this body of ‘‘world trade scientists.” 

George W. Dobbins, president of the Haverhill Shoe Manu- 
facturers’ Association, and member of the firm of Witherell 
& Dobbins, Haverhill; W. S. McKenzie of Helming-McKen- 
zie Company, Cincinnati; J. A. Munroe, vice-president of 
E. T. Wright & Co., Rockland, Mass.; Harry I. Thayer, 
president of the New England Shoe and Leather Association 
and member of Thayer-Foss Company, Boston; Edwin P. 
Holmes of Parker-Holmes Company, Boston; H. B. Wasgatt 
of Andrews-Wasgatt Company, Everett, Mass.; Arthur A. 
Williams, of A. A. Williams Shoe Company, Holliston, Mass.; 
William Ellison of Proctor-Ellison Company, Boston; L. B. 
Rogers, of Rogers Fibre Company, Boston; L. C. Hunt of 
Emerson Shoe Company, Rockland, Mass.; H. F. Hussey, 
Ellis & Hussey, Haverhill; E. M. Carman, Carman, Donnell 
& Mudge, Boston; Perley A. Barbour, Brockton Rand Com- 
pany, Brockton; Wallace A. Taylor, A. J. Bates Company, 
Webster, Mass.; J. F. Daniel, Daniel Shoe Company, 
Wichita, Kas.; F.C. Hoyt, Daniel Shoe Company, Wichita, 
Kas.; J. D. Posner, Dr. A. Posner, Shoes, New York; 
William Bennett, Hide and Leather, Boston; A. N. Blake, 
Watson Shoe Co., Lynn; E. Berge-Soler, Editor of the Latin- 
American Edition of the “Boot and Shoe Recorder”; E. B. 
Terhune, president of Boston Shoe Trades Club and Treasurer 
and General Manager of the “Boot and Shoe Recorder,” 
Boston. 





Christmas Meeting 
Boston Boot and Shoe Club 


Christmas meeting of the Boston Boot and Shoe Club, the 
198th meeting, at Hotel Somerset, Boston, Wednesday even- 
ing, was a real Christmas meeting, strong in Christmas senti- 
ment, rejoicing in the peace that has come after the great 
war, and considering with deep seriousness the material prob- 
lems that are before the shoe and leather trade during this 
period of readjustment from a war to a peace basis. 

A Red Cross banner, symbol of greatest charity, was raised 
behind the president’s chair and above were the flags of the 
Allies, most magnificent of them all the Stars and Stripes. 

Elsie Thieda, young sweet singer, sang the Star Spangled 
Banner, a patriotic.introduction to the program. Then in- 
troducing the Christmas spirit, she sang that beautiful hymn 
“Come Ye Faithful,”’ a classic as stirring today as when first 
sung in the 17th century. At the close, she sang ‘Holy 
Night,” which may have seemed strange in a shoe trade gath- 
ering, but it was a clean, true introduction to the sentiments 
expressed by the speaker of the evening, C. F. C. Stout, 
chief of the Hide and Leather Control Division of the ‘War 
Industries Board. 

Fred Stout Speaks 

Ignoring dull statistics and trade topics, Mr. Stout praised 
the loyalty of the shoe and leather trade, a hundred per cent 
loyalty, and launched into the grave problems of the new birth 
of the world of industry. and society. 


- A Message from Holland 
L. S. Gompen, merchant in leather from Holland, said that 
in his home country they had a saying ““When the heart would 


speak, let the mouth speak.” 
Apologized for not’ being a fluent speaker of the English 
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language and spoke a message of thanks from Holland to 
America. He hoped to buy some American leather. 


A Council of Advisors 

In reply to a question by Secretary Anderson, “‘Shall the soft 
pedal be put on foreign trade?’’ Mr. Stout said that the foreign 
trade in shoes and leather will be what shoe and leather men 
make it. The department of commerce has asked Mr. Stout 
and eleven others to serve as a council of twelve to co-operate 
with the department in planning the promotion of foreign 
trade. The department of standards at Washington is secur- 
ing and tabulating information about types of shoes, sizes, 
prices, etc., in foreign countries and will soon have that in- 
formation ready for the shoe trade. 

Mr. Stout expects to accept the position. The department. 
needs the support of the shoe trade. The organization of the 
shoe trade should be maintained and strengthened and put 
to work for the development of foreign trade. The depart- 
ment needs large appropriation from the Government. The 
shoe trade organization, if they demand it, will get it for the 
department. The foreign trade will be what shoe and leather 
men make it. . 

C. C. Hoyt as poet-laureate recited an original poem—it 
was a hit. Hollis Scates spoke of the shoe trade from a re- 
tailer’s point of view. He said wages should not be lowered 
because if wages are reduced, the buying power of the people 
will be lowered and retail trade will slump. 


Shoes of Sympathetic Leather 


A Story of the Kentucky Turf 





That playing the races will make a man wear Winter 
clothes in the Summer time, and Summer clothes in the Win- 
ter time was brought out vividly a few days ago in a short 
article by Bob Dundon, in the Louisville Times, in which 
Dundon’s principal character is ‘““Old High Hat,” a mythical 
veteran turfman, who always fails to lay up something against 
arainy day. The article was as follows: 

“Do you think, Jawge, that Holland is goin’ to give the 
Kaiser up?” 

It was Old High Hat again, draped in the desieene. the 
inner light of which had been missing since the memorable 
day when Old Rosebud beat Roamer in the Clark Handicap, 
and an excitable “bug” jumped through it. 

The old fellow was wearing a shiny coat of the stuff we used 
to call seersucker, and his shabby mackintosh offered little 
additional protection from the wintry breezes. His sleeves 
had begun to ravel out, and he had a general air of faded 
gentility. 

**How are your shoes?” I asked, unfeelingly. “‘Remember 
how you used to bet fifty dollars on a race last Summer, when 
I advised you to buy a pair of brogans against December?” 

“You’re right, Jawge,’’ he replied, mournfully. “I wasa 
fool not to take your well-meant advice. It was cold coming 
all the way from the ‘cut-off’ to the library this morning.” 

I looked down at his shoes, and, to tell the truth, they 
fitted the part. He saw my glance and hastened to explain. — 

“Yes, Jawge, I got took on these kicks,” holding up one 
sole, in which a long longitudinal crack was visible, for in- 
spection. ‘One of them red ink hand bill sales. I'll never 
buy another shoe that ain’t advertised in the newspaper. 
This sole must be made out of that stuff that the German 
chemists got up. What is it they call it, Jawge? Sympa- 
thetic leather?” 

“T guess you mean synthetic,” I suggested. 

“That's it. Well, I must be gettin’ on. It ain’t like it 
used to be, Jawge, when a man could get fed up on a good 
free lunch with a glass o’ common. No Jawge, things ain’t 
like they used to be.” 
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Are you getting the full significance of this adver- 
tising service? These ads are for you to use in your 
local papers, with or without cuts, in part or in whole 
—use them freely. 














" No, 907,, 25c 


Smart Shoes 
Uncommon Values 


For every footwear need we 
have a shoe for you. 

Eight styles of Lace Shoes—one 
with cloth top of gray over black 
—the other seven of calf and kid 
in black, tan and beaver with 
heels varying from military to 
Louis X V—One customer bought 
the lot. 





$10.00 per pair 


You will want more than one pair 
when you see them. 


Fashion Footery 





The ponds are freezing over—skating news tells you which 
ponds are in condition—now for the real zip of Winter’s 
greatest sport—be sure you have the right skates and com- 
fortable footwear. . 
Shoes and Skates for the entire family. 
Speed skates at special prices. Skates attached for men, 
women and children. 
Shoes in black, tan and white. 

$5.00 to $30.00 


Skating stockings of heather wool. 


SPECIALTY SHOE SHOP 


Early Southern Resort 
fee. styles—get the customer 
to buy all three 


No. 908, 25c 














No. 909, 25e 
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January—real shoe selling time—shoes at regular sea- 
sonable prices for clearances are not advisable until 
February. Our Advertising Service is exclusively a Re- 
corder high-light in merchandising—we help sell the 
shoes you buy from Recorder advertising. 










The well-informed 
merchant is the one 
who serves the 
public best 












No. 910, 25e 


The Greatest 
Surprise 


Robinson Crusoe was the most sur- @ 
prised man when “he saw the print ofa & 
man’s naked foot on the shore. There © 
it was in the sand, leaving no room for & 
doubt for the imprint showed toes, & 
heel and every characteristic of a § 
human foot.” 
You will be as much surprised if you & 
step from the tub on toa sheet of paper | 
to note how different your foot is from & 
the natural foot that Robinson Crusoe © 
saw on the sands. 
It is not impossible for you to brin 

your foot back to normal if you wil 
consult experts in our store, experi- 
enced in the art of fitting, whose duty & 
it is to see that no man departs with a | 
shoe unsuited to his foot. 
This is the service you, get withaut gf 
extra cost, for we have learned that 
foot binding in America is not con- 
fined to women. Foot correction is | 
not always a matter of “props” it is @ 
mostly “‘common sense.” s 
Make the test tonight. Tomorrow pay B 
us a Visit. 5 


Blank Shoe Shop 


Why the Cow 
Did Not Jump 
Over the Moon! 


Next week I will attend the con- 
‘vention of the National Shoe 
Retailers’ Association. 






































































What does that mean to you, my customer? 







Just this:—This service organization did more to prevent 
leather prices “jumping over the moon” than any body of men 
in America. 







This service organization made it true “shoes have risen less 
than any other article of wearing apparel.” 


I am going to find out the present status of shoes, of styles, of 







prices. You will benefit as I learn—come and see me when I 
return. 







HARRY D. BLAKE 


| Blake Shoe Store 
|_ 





Tell the public the-facts on the 
shortage of cattle—use this cut— 
25 to subscribers 


\ TE dveudarce Qu wie Qe 


No, 912, 25e 
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Sales-Manager Rosen Plans Boston 
and New York Trip 


Meyer Rosen, one of the founders of 
the Gordon Manufacturing Company, 
makers of the ““Tip-Tite’’ Shoe Laces at 
Providence, Rhode Island, is about to 
take a trip to Boston and New York, 
where he has a large acquaintance with 
leading dealers and manufacturers. 

Mr. Rosen is thoroughly familiar 
with every phase of the shoe lace indus- 
try,{having been actively engaged in it 
as buyer and sales-manager. He has 
a winning—personality and his ready 
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Traveling Shoe Salesmen 
Activities of our Trade. Ambassadors 
On and Off the Road 
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Great Enthusiasm for W. M. Oak- 
man for Vice-President, N. S. T. A. 


The complete delegation of Boston 
Shoe Travelers will attend the Chicago 
Convention of the National Shoe 
Travelers’ Association, January 3 and 4 
with the intention of bringing back the 
vice-presidency of the national to W. M. 
Oakman. The enthusiasm of the Bos- 
ton bunch has been widening the past 
month. They have solicited pledges 
from many of the organizations. 

W. M. Oakman is perhaps the best 
known shoe traveling salesman in the 





MEYER ROSEN 
Sales Manager Gordon Mfg. Co. 


willingness to serve his customers al- 
ways insures for him a good reception. 


Mrs. Geo. Aftel 


Mrs. Geo. Aftel, wife of George Aftel, 
a popular member of the Cincinnati 
Shoe Travelers’ Fraternity, died last 
week of influenza. Appropriate floral 
decorations were sent to the funeral by 
members of the shoe trade, and Mr. 
Aftel has the sympathy of all who know 
him. 


W. M. OAKMAN 
Whose friends are boosting him for 
office in N. S. T. A. 


United States. He was a charter mem- 
ber of the Boston Shoe Travelers’ Asso- 
ciation, and for two years served as 
president, during which years he made 
the record for executive ability, the de- 
velopment of new members and the 
financial strength of the treasury. _He 
is recognized as one of the leaders, he is 
actually father of many of the junior 
shoe travelers, especially a new man 
covering a trip and his advice is often 


Dec. 21, 1918 

























SVVAGUAUDLAUORIAUDOAOASAAAADDAAOALEOL 





solicited by leading manufacturers, 


‘some being competitors and friends. 


The Boston bunch says that he has the 
largest acquaintance among merchants 
and salesmen between Boston and 
Frisco of any man traveling in the shoe 
trade: 


Michael Lemmer Cites Conditions 


Michael Lemmer for twenty-six years 
with Selz-Schwab Shoe Company and 
now with the Ogden Shoe Company, 
Milwaukee, writes us that he has been 
calling on his trade in the Chicago 





MICHAEL LEMMER 
With Ogden Shoe Co. 


district with the Ogden line of men’s 
fine welts and has found the season to 
be a very successful one. 

He has noticed that the merchants in 
his territory are demanding good shoes 
in greater proportion this season than 
ever before, and that they are more in- 
terested in quality and workmanship 
than in prices. In Mr. Lemmer’s opin- 
ion there is no indication of any slump 
in the high prices of footwear. 
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Philadelphia Shoe Travelers Hold 
First Meeting of Season 


The Philadelphia Shoe Travelers’ 
Association held their first meeting of 
the Winter season on Saturday, Decem- 
ber 7, at Dooners Hotel in this city, 
with a representative attendance. 
President Schoell occuping the chair. 

The meeting was preceded by a 
luncheon which was very enjoyable and 
informal in character. 

After the reading of the minutes and 
the reports of the treasurer and sécre- 
tary were read, the application for 
membership of A. C. Wood representing 
the Michigan Shoemakers was offered 
and Mr. Wood accepted as a member. 


To Obtain Employment for Boys 
In Service 


Mr. Raphael brought up the matter 
of obtaining employment where possi- 
ble for shoe traveling men who may be 
mustered out of the service and might 
desire a line. It was agreed that the 
secretary communicate with each mem- 
ber asking that he be advised of any 
openings so as to have this information 
available in case of need. 

A committee of three on nominations 
with instructions to report a. ticket for 
new officers for the annual meeting in 
January was authorized on a motion 
by Mr. Overfield. 

It was agreed that a Smoker be held 
in January and a committee to arrange 
for it was also authorized. 

It was also agreed that a program of 
entertainment be provided for the 
annual meeting in January. 


Delegates for Chicago Convention 


The appointment of at least two 
delegates for the meeting of the Na- 
tional Association in Chicago was also 
authorized with authority given. the 
president to increase this delegation if 
circumstances favored such enlarge- 
ment. 4 

President Schoell gave a very inter- 
esting talk on prospects for 1919 and in 
a general discussion on welfare plans 
some interesting ideas were brought out. 
Following this the meeting adjourned. 


Rochester Shoe Travelers Appoint 
Delegates for St. Louis 


A regular meeting of the Rochester 
Association of Traveling Shoe Salesmen 


was held at the Powers Hotel on Tues-_ 


' day, December 10. Dr. Gross of the 
First Universalist Church addressed 
the meeting in a most interesting man- 
ner on the subject of the war. The fol- 


lowing were appointed as delegates to 
attend the National Shoe Travelers’ 
Convention, to be held in Chicago on 
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January 2 and 3, 1919: Frank J. Le 
Bien, B. Olmstead, J. Blythe, Fred S. 
Brill, Harry J. Beatty, Harry M. Joy, 
Roy F. Schneider, S. C. Glaud, A. J. 
Peck, C. H. Briggs, L. B. Schafer, C. W. 
Anderson, Thos. La Londe, Jean Con- 
nor, C. B. Rowley, S. W. Rice, Earle 
Ganung, J. Ralph Clauser. Alter- 
nates: G. A. Schaub, E. E. Everts, B. B. 
Blythe, Geo. Stevens, Harry Chase, 
H. R. Roosa, Frank J. Sweeney, A. J. 
McLeod, Chas. Shaver, John C. Nugent, 
Wm. Le Pine, Frank Schafer, J. C. 
Goodger, A. F. Elliott, Tom C. Connor, 
Murray Crosby, J. E. Scofield. 


Veteran Shoe Traveler Is No More 


The Milwaukee shoe trade was deeply 
shocked to learn that Louis Greve, one 
of the best known shoe travelers in the 
Northwest, and for thirty-four years 
representing the F. Mayer Boot & Shoe 
Co., Milwaukee, in the Wisconsin ter- 
ritory, has died suddenly of paralysis 
on Tuesday evening, December 10, at 


31 


His wife, Nettie Staples Greve, survives 
him. 
Inventor-Salesman Dead 

William J. MacFarland, the inventor 
of the Unlocked Process for shoes, was 
buried from his home, 11 Copeland 
Street, Roxbury, on last Saturday. The 
burial was at Cedar Grove Cemetery, 
Dorchester. The Reverend Kelley Jen- 
ness, pastor of the Tremont Street 
Methodist Church, Boston, officiated. 

Mr. MacFarland was known through- 
out the trade as the inventor of the 
Unlocked Process. He had patents on 
his device covering the United States 
and all foreign countries. This patent 
was in use by probably forty or fifty of 
the largest manufacturers in the United 
States, who adopted it and paid him 
royalties. 

Mr. MacFarland was born in Roches- 
ter, New York, where he attended 
school. He belonged to the Rochester 
Lodge of the Masons, to the New York 
Shoe Travelers’ Association and several 











his home, 636 Hackett Avenue, Mil- other shoe organizations. For several 
= * 
To Harry Ripley 
Shall I offer you words—weak, futile words? 
You who have listened to The Voice, commanding, “Give me your 
son to die for France?” 
Shall I console you, ennobled sire, privileged to give a son? 
Nay, it is I who would be consoléd. I stand apart and may not 
enter in the holy place. 
I am more bereft than you, I never had a son to die for France. 
R. L. PRATHER 
x . x 





waukee. Mr. Greve was the oldest 


- employee, in point of years of service, of 


the Mayer Company, and was its first 
road salesman. He built up a remark- 
able trade in the Wisconsin territory 
and as the trade grew, he gradually 


* relinquished parts of the territory to 


associates because it was impossible for 
him to handle the whole. However, he 
left his imprint everywhere and set an 
example to the men who took over parts 
of the territory which made him one of 
the most outstanding figures in the 
circles of American shoe travelers. 
The great success of the Mayer Com- 
pany in Wisconsin, its home state, is 
due mainly to Mr. Greve’s wonderful 
ability. Mr. Greve was 58 years of age 
and a native of Milwaukee. He was a 
prominent Mason, having attained the 
32d degree in Wisconsin Consistory of 
the Scottish Rite and the rank of Knight 
Templar in the York Rite. He also 
was an honored member of Tripoli 
Temple, Nobles¥of the}Mystic Shrine. 


years he was traveling salesman for the 
United States Machinery Company, and 
later for the Pell Last Company of 
Brooklyn, New York. 

He: was the inventor also of several 
other devices in connection with. shoes. 


Death of William E. Barron 


William E. Barron, widely known 
traveling salesman, died at his home, 
21 Beach Road, Lynn, December 5, 
after an illness of nine months. He was 
born in Saginaw, Mich., forty-five years 
ago. He began his career in the shoe 
trade in a retail store in Denver. He be- 
came salesman for the Harry Gray Shoe 
Co. of Syracuse, N. Y., later becoming 
associated with the Rickard Shoe Co. 
of Haverhill, then with the Cotter Shoe 
Co. of Lynn, and still later with the 
Bradley Shoe Co., of Haverhill. He 
leaves a wife, Agnes, and three sisters, 
Miss Lillian Barron, Mrs. Louis J. 
Alber and Mrs. Charles S., Cleveland, 
all of Cleveland, Ohio. 
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Creditable Progress of New England 
Wholesalers 


War Service---Trade Acceptances---and Plans for 1919---All for Merchants’ 
Benefit 


HE annual meeting of the New England Shoe Whole- 
salers’ Association marked by a large attendance 
and with unanimity of action, was held at Young’s 

Hotel, Boston, last week, and was accompanied by the usual 
luncheon. 

The meeting brought together members from various parts 
of New England, and was in many ways one of the most 
interesting, as well as important annual gatherings that the 
organization has held. 

President Peter W. Hutchison of McElwain, Hutchison 
and Winch presided, and in 
the course of his official 
statement covering the 
transactions of the year 
spoke in part as follows: 

“During the past year 
there have been many per- 
plexing problems confront- 
ing the Shoe Industry in 
which the wholesalers have 
had their share, but thanks 
to the ending of hostilities, 
the radical changes pro- 
posed did not become effec- 
tive. 

“There are no indications 
that prices will be lower for 
Spring. Asa matter of fact 
they may go higher, but 
there are many indications 
that merchandise may be 
short, so that it would seem 
very unwise for any dealer 
to attempt to cancel orders 
placed in advance. Such 
orders are very intelligently 
placed in every respect. 

**As you know, after care- 
ful consideration, the short- 
ening of terms and discount 
was adopted by the mem- 
bers of our association and 
this should result in smaller 
stocks, better turnover, bet- 
ter net returns and greater safety to capital, not only for the 
wholesaler but the retailer as well. 


Policy of Trade Acceptances 


“It has not seemed wise to adopt the plan of Trade Ac- 
ceptances as-a general proposition, but as time goes on and 
merchants appreciate more fully the advantages of the 
method of financing, its use will become more general. The 
plan is absolutely sound and is here to stay and its general 
adoption would prove a valuable aid in working out a plan of 
economical distribution which would reflect ultimately in a 
saving to the consuming public. 

““We all appreciate the handicap which New England has 
been under in the matter of transportation during the war 
period, but now that the extreme necessity for the movement 





PETER W. HUTCHISON 
President New England Shoe Wholesalers’ Association 


of troops and material for war purposes is diminishing, it is 
very essential that action be taken looking to a freedom from 
transportation restrictions at the earliest possible moment. 


Twenty Years of Service 


The annual report of Secretary Thomas F. Anderson was 
next presented and was in part as follows: : 

“Today marks substantially the 20th anniversary of the 
founding of our Association which was organized December 7, 
1898, and it is perhaps quite within the bounds of truth to 
state that in none of these 
score of years has our Asso- 
ciation been of such direct 
value to its membership as 
during the year just closed. 

“The year 1918 will go 
down in the history of our 
trade as one in which war 
conditions somewhat unex- 
pectedly merged into. those 
of peace, with results upon 
industry and commerce that 
for the moment are exceed- 
ingly unsettling and dis- 
turbing. 

“Through all of these 
stressful days the organiza- 
tions of commerce and in- 
dustry, including our own 
important branch thereof, 
have been vigilant and un- 
ceasing in their efforts to 
assist their members and 
protect them from at least 
the more disagreeable re- 
sults of the war situation 
so called.” 

Byron S. Watson, of 
Providence, R. I., made a 
report covering the activi- 
ties of the Association’s 
Rubber Committee and said 
that as far as the committee 
is informed the general 
plans of the rubber companies for 1919 will not differ ma- 
terially from those of 1918. It is, however, expected that 
the 1919 production costs will be somewhat higher than 1918. 


Officers Unanimously Elected 

President, Peter W. Hutchison, McElwain,’ Hutchison 
and Winch, Boston; vice-president, Edwin P. Holmes, Parker, 
Holmes & Co., Boston; treasurer, Henry F. Tapley, A. P. 
Tapley & Co., Boston; secretary, Thomas F. Anderson, © 
Boston; executive committee, Alfred H. Berry, A. H. Berry 
Shoe Co., Portland, Me.; Byron S. Watson, Greene, Anthony 
& Co., Providence, R. I.; Alfred S. Foster, McElwain, 
Hutchinson & Winch, Boston; E. Walter Smith, H. E. Smith 
& Son, Inc., Worcester, and Mark W. Shaw, Pilgrim Rubber 
Footwear Co., Boston. 
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“Business as Usual” Through “Flu” with 
Fontius 


Bringing the Store to the Customer 


By CHARLES A. GODDARD 


Street, Los Angeles, are approximately 10,000 cards 
which the store considers very valuable property. 

This valuation has increased considerably since the epi- 
demic of Spanish influenza made such a decrease in the down- 
town traffic of the city. The decrease in the numbers of win- 
dow shoppers was quite apparent. 

Instead of mourning the loss of trade and awaiting the 
time when the fear of the epidemic would be so lessened as to 
encourage people to again come down in large numbers, Mr. 
Fontius “took the store to the customers,” as he says. Being 
relieved from the demands of so many customers in the store, 
meant more time for Mr. Fontius and his salesman, Mr. J. B. 
Buttel, to devote to sales promotion work through the news- 
papers and the mail. And it was this emergency that proved 
the sales value of the card file of customers—it was a real 
lifesaver for the store. 


I: the safe at the store of C. H. Fontius, 616 South Hill 


The Specimen Card 


The specimen card, shown to the “‘Recordet’”’ representa- 
tive, was an ordinary 3 by 5-inch card on which was entered 
the following information in the order mentioned: 


Residence, 


Name of patron, 
Business address, 


Pairs bought, 
Date of purchase, 
Stock number, 
Size. 


One of the cards showed a series of purchases that ran beyond 
a score, a certain indication of the value of securing a correct 
fit and letting the customer know that his particular size 
is on record and that he will not again have to go through the 
trouble of being fitted. And the store takes pains to see that 
the customer DOES know that his specifications are on 
record. It is in this way that many sales are made from one 
fitting. When the customer receives his shoes he also is given 
a business card which differs from the usual business card in 
that it has the specifications of the shoes entered on the back: 


| Rae eS Pea ea? 
OO aia. 5:5-io Ss eohiegea de AMEE hehe OEIe OE 
RPE te PES OPE ele We on PUI pO Se RB Ey oly 
RET OAS oR: WE. os 86k. is Sa 
Style 


‘*A place for every toe, 
and every toe in its place.”’ 


Conservation of Salesmen’s Time 


It is quite often that these cards are brought back with the 
request for another pair of the same. Many of them are 
mailed back. The writer was shown a telegram from Arizona, 


-were on file. 


from a traveling man, which was an order for a second pair 
This had arrived a few minutes before the writer called. It 
was due to the fact that the sender knew his specifications 
were on file. It is typical of the many letters that come each 
week. Conservation in sale:manship time. 

The success in getting this repeat business so effectively is 
due, no doubt, to the fact that the store specializes entirely in 
shoes built for comfort. However, in every store there are 
many styles which fall under this head; and in every town 
there are many men who require this class of shoe. Putting 
their shoe specifications on the pasteboard holds them for 
the store that fits them right. 


Series of ‘‘Readers’’ 


Fontius does not let the assets that the card file contains go 
to waste. He figured that some of the men kept home by 
the “‘Flu’’ epidemic would be in need of shoes; also the men 
who .would hesitate to visit stores on account of the fear 
would need them. So he began a series of readers in an even- 
ing paper to let these men know that they could buy their 
shoes just as satisfactorily from their homes and offices as 
they could by visits to the store as long as their specifications 
Many of these readers talked directly to the 
store’s patrons. A typical one reads: 


NOTICE TO C. H. FONTIUS’ 
CUSTOMERS 
We have a complete record of your size on file. If 
you are in need of another pair of shoes during the 
“Flu” epidemic, just phone. We can send them to 
you. C. H. Fontius, 616 South Hill St. Phone 19139 


Another one that hooked. up with the epidemic read as 
follows: 
AFTER TREATMENT 
FOR INFLUENZA 

Walking in the fresh air will bring back your 
strength quicker than any other exercise. Wear 
a pair of walking shoes and enjoy real foot comfort. 
Arch supports unnecessary. 


The Valué of Suggestions 


The value of this notice lay in the fact that during the 
epidemic everyone was eager to get suggestions. The 
results began to pour in in the way of C. O. D. orders, letters 
with checks enclosed and telephone orders from offices as well 
as from homes. The store had turned what promised to be 
a dull time into a busy time. 

The trend of the store’s readers is along the same lines as 
the front page news. About the time of the writer’s visit 
the holiday shoppers were coming down town—and they were 
eagerly scanning the papers for suggestions. To cash in on 
this reader interest the store ran a reader: 

ENJOY YOUR XMAS 


SHOPPING 
——’s will make this much-dreaded 





A pair of 


task a pleasure. And, speaking of ‘sensible gifts, 
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a pair of them would be ideal. We have gift certifi- 
cates. 
Other Readers 
Other readers that hooked up were run under the headings: 

-NO PEACE,” “DON’T BUY SHOES UNTIL YOU HAVE 
BOUGHT THAT LIBERTY BOND,” “GOING TO 
MARCH IN THE PARADE?” “HOT WEATHER TO 
CONTINUE,” “AMERICAN WOMEN WHO WORK’’— 
these and many others show the selling points Mr. Fontius 
picks from the news of the day. . 


HOT WEATHER TO 
CONTINUE 


But if your feet are comfortable you won’t mind 
the heat. walking shoes are the coolest, 
easiest and most inexpensive in the long run. Try 
a pair on today. C. H. Fontius, 616 South Hill 
Street. Phone 19139. 








Testimonials of Well-Known Men 


Another publicity plan used was the testimonial of a well- 
known moving picture actor, Julian Eltinge. This was copied 
from the advertising literature of the manufacturer. As he is 
equally well-known in all parts of the country the testimonial 
works as well in Coldwater, Kansas, as in El Paso, Texas. 
And, you can’t run their stuff too often to suit the movie 


people. 





“Selling Shoes an Art’? 


Real Advice to Salesmen on the Floor 


A recent bulletin distributed to all the salespeople of 
O’Connor & Goldberg, Chicago, contained these practical, 
constructive and very helpful suggestions: 


“SELLING SHOES IS AN ART 
“Why It Differs from Other Kinds of Salesmanship 


“Selling shoes involves so many degrees of salesmanship 
that its mastery is really an accomplishment. 

“First of ali, the customer’s individual taste must be satis- 
fied—secondly, the feet must be’ properly fitted—and last 
(but in many cases not least), the price must meet the purse. 

“Therefore, the salesman has three things to satisfactorily 
accomplish before he can conscientiously consider his sale 
closed. 

“Selling a pair of shoes that does not comprise these three 
elements of shoe-salesmanship is not constructive work. 


Show One Pair at a Time 


“The styles of shoes vary to such an incalculable extent 
that ofttimes the customer’s mind is dazed beyond the point 
of making a definite decision. A good salesperson wili cor- 
rect his difficulty by withdrawing all shoes from the cus- 
tomer’s vision except one or two pairs—and then concen- 
trate his remarks on that one or two pairs. This is as helpful 
to the customer in making a choice as it is helpful to the 
salesperson in closing the sale. 

“After the customer determines what style of shoe he or 
she most desires—the fitting of the shoe occurs. It is a mis- 
take to force the fit of a shoe instead of swerving the.cus- 
tomer from the ‘first choice’ of style. Just as quickly as it is 
discovered that the customer cannot be fitted in the style 
most desired—lose no time trying to force a fii—but confine 
your attention to selling some other style in which you have 
the exact size. Some people foolishly consent to a sacrifice 
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of their’comfort to appease their vanity. O-G salespeople 
should not permit this.” ° 


Price Must Meet Purse 


Many sales are lost, due to salespersons trying to sell shoes 
at a higher price than the customer really wants to pay. 
There is always a “happy medium,”—and fortunately for 
the O-G salespeople, there is sufficient range of O-G prices 
to enable them to sell each customer—regardless of the price 
they wish to pay. Any salesperson who attains the point of 
mastering the various phases of selling shoes has really ac- 
complished something—he has lifted himself above the ordi- 
nary plane of selling. The prime factor in the success of any 








Sunday Afternoon 


WANDERLUST CLUB 


Co-operating with the WAR CAMP COMMUNITY SERVICE 
to go on HIKES Sunday afternoons 




















Bring a lunch along. Cook a meal over the openfire 
—>- 











Something to stimulate gy footwear for walking—the 
organization of walking-clubs. Try one in your community. 





business, very naturally, is good goods. The quality of any 
commodity that is offered for sale is the foundation upon 
which all other business principles are built. 





Now the A. H. Gaines-Gordon Co., Inc. 


The A. H Gaines-Gordon Co., Inc., is now the name of the 
Ginzberg-Gordon Co., Inc., New York City. 

The personnel and general business policy of the concern 
will remain the same. The name Ginzberg having been 
changed Gaines through an order of the Supreme Court of 
the State of New York granting permission to A. H. Ginzberg 
to assume the name Arthur H. Gaines. 
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Corporal Warren F. Kolkebeck 


Machine Gun Battalion, A. E. F. 


Corporal Warren F. Kolkebeck, Machine Gun Battalion, A. E. F., France, who was 
assistant to J. F. Kolkebeck, New York representative of the Le Bosquet-Moore Com- 
pany, Haverhill, Mass., wrote to his father from “‘Somewhere In France,” October 7, a 
a letter filled with the wonderful spirit which has ever been present with our American 
heroes. An excerpt from this letter is as follows: 


“Our company had the distinction of being the only one in the battalion picked to go 
over. We went over three times in sixteen days. During my stay ai the front, it rained 
ten days. We were soaked to the skin, unshaven and without a change of clothing. We 
went (two squads) without food or water for fifty-five hours, and sixteen days without 
hot meals or drink. Can you picture us after being relieved, hiking fifteen miles to the 
kitchen where we found hot stew and coffee waiting us after canned beef, bread, jam 

















and gas served several times a day?” 


Corporal Kolkebeck has a host of friends among the shoe buyers te whom he sends his 
regards as well as to his many personal friends among the boys on the road. 








The “Old Man’’ Butts In 


A Mighty Good Story from a Booklet, by Nathaniel 
Fisher Co., New York 


As the “old man” passed clerk A, he heard him say to 
Clerk B: “‘Well, Bill, I just got rid of that pair of ‘clingers’ we 
were talking about yesterday. I sold them to that chap who 
just went out.”’ 

“Did they fit him>’’ asked Bill. 

‘“‘He’ll think so till he gets ’em home,” said A. “But I 
should worry. I made a ‘spiff’ sale—that’s the thing that 
interests me.” ‘ 

The “old man’”’ turned to A and said, “That was a pretty 
good sale you made, wasn’t it?” and he smiled as he spoke. 


Misfitting Evils 


“It certainly was, sir,” he said. ‘‘We’ve had that pair of 
shoes for months. It was the last of an unsatisfactory lot 
we bought. It stuck out like a sore thumb every time we took 
stock. I’m mighty glad they’ve gone. 

“Did the man who bought them leave his address?” said 
the “old man”. 

“Yes,” replied A, “We're sending his old shoes home.” 

“Let me have his address,”’ said the ‘“‘old man.” 

A gave it tohim. With no further comment the “old man” 
went into his office. 

In ten minutes the “old man” called A. “Here’s a letter 
I’ve just written,” he said. “Read it.” 

This is what A read: 

Dear Sir: 

I’ve just learned that you purchased a pair of shoes in this 
shop today. I have also learned that this pair of shoes has been 
in our shop for some time and were not sold before because hav- 
ing been improperly made, they would not fit a normal foot. 
I am convinced that although this pair of shoes apparently 
fitted you when you left the store, that they will not give you 
continued satisfaction. 

Our salesman tells me that you had a fixed price in mind 
which you were willing to pay and because thi ticular 
mag had been reduced it met your favor. That was his reason 

or selling it to you. 

Now I am going to ask you as a particular favor to me 


to bring those shoes back and permit us to exchange them for 
a pair of shoes that we feel will prove satisfactory. The shoes 
that we will supply will not cost you any more than those 


you bought. 
The first rule of this establishment is that a customer shall 


be permanently satisfied. Please permit us to feel that this 
rule has not been broken. 

I wish to personally apologize for causing you the annoy- 
ance of a second trip to our store, but I am convinced you 
will agree that the time it takes to make such a trip will be 


well spent. 
Yours very truly, 


“The Old Man.” 


A colored a little as he read the letter. Then the “old man’’ 
said to him: ; 
A Reputation at Stake 

“‘A, it’s taken me a good many years to build up the repu- 
tation I enjoy as a square dealer and I’m not going to spoil 
that reputation even with one man—to get rid of one pair 
of stickers. 

“I know you were loyal in trying to get rid of that pair of 
shoes, but I want you to understand that in making that . 
sale you hurt us to the extent of a dozen sales later on. 

“T’ve just been reading that an investigation proved that 
of fifty thousand men fitted to shoes in the United States 
Army, thirty-five thousand were fitted from one-half to three 
and one-half sizes short. The information seems authentic 
and proves to me the difficulty of fitting shoes. 

“‘Now the point I want to make is this: When the chance of © 
misfitting is so great, isn’t it a mistake to misfit when you 
know you're doing it? 

“Another thing I’ve read is that more than 60 per cent of 
customers sold in shoe shops never become permanent. I 
believe that this is due to the fact that shoes sold do not fit 
properly and customers go from store to store to see if they 
can’t get more satisfactory shoes. : 

“‘Now I want you to wait on this man when he comes in. 
Fit him if you have to give him a pair of ten-dollar shoes for 
the six dollars he gave you, and the next time you can’t fit 
a man at the price he’s willing to pay, let him go out unsold, 
but ask him to come again when you may have what he wants 
at a price he’s willing to pay.” 
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DEPARTMENT OF COMMERCE 
. BUREAU OF THE CENSUS 
WASHINGTON 


CENSUS OF WAR COMMODITIES, 1918 


Table II.—Boot and Shoe Cut Stock and Findings, on Hand and in Transit in the United States, August 31, 1918, 
by Kind, as Reported to the Bureau of the Census 

















Reported by— 
Total Total Boot and shoe manu- Cut stock manu- Other leather goods Dealers in leather and 
facturers facturers manufacturers tanners 
Kind Ageregate Men’s. Women’s Men’s. Women’s, Men’s, Women’s, | Men’s, Women’s, Men’s, | Women’s, 
ign pa athe misses’ boys’ misses’ boys’ misses’ boys’ misses’ 
boys’ and | misses’ and || boys’ and and and and and and and and 
youths’ children’s youths’ children’s youths’ children’s | youths’ | children’s | youths’ | children’s 
Pairs Pairs Pairs Pairs Pairs Pairs Pairs Pairs Pairs Pairs Pairs 
Leather— 
Outer soles— 
9-iron and up... .| 13,489,108 | 8,623,149 4,865,959|| 6,430,638 2,381,692] 1,556,765 | 2,307,433 | 37,625 3,852 598,121 172,982 
Under 9-iron..... 73,974,872 | 22,242,200 | 50,732,672]! 13,212,610 | 31,787,915] 8,953,914 | 16,985,046 | 64,607 124,833 | 1,011,069 | 1,834,878 
Half soles.......... 36,817,577 | 14,827,566 | 21,990,011} 3,083,491 4,881,560] 9,052,606 | 16,463,346 | 771,684 74,319 | 1,919,785 570,786 
mov pd- soles....... 6,066,421 | 4,500,761 1,656,660|} 2,758,122 977,672| 1,078,672 609,796 | 45,143 736 618,824 68,456 
nner soles— 
Goodyear....... . | 13,258,648 | 7,943,761 5,314,887|| 3,085,586 3,655,699} 4,441,908 | 1,569,653 6,786 65,970 409,481 23,565 
Gem........,.---| 11,602,299 6,605,546 4,996,753)| 4,420,016 3,481,758} 1,751,345 1,376,898 11,532 101,936 422,653 36,161 
DNEU soc cso 18,854,135 | 5,410,223 | 13,443,912]) 2,147,727 7,424,488) 2,283,996 | 4,167,417 15,797 996,792 962,703 855,215 
Counters.......... 52,889,632 | 24,143,881 | 28,745,751] 7,585,036 | 13,127,132] 16,301,818 | 15,163,507 | 30,325 18,490 226,702 436,622 
OS Se 21,008,448 | 9,364,492 | 11,643,956] 7,753,861 9,872,333] 1,185,245 | 1,169,801 | 80,826 7,526 344,560 594,296 
Top pieces...... ...| 35,034,366 | 16,380,548 | 18,653,818] 7,528,456 | 13,732,761] 6,220,826 | 4,378,739 | 452,029 76,808 | 2,179,237 465,510 
Box toes...........| 12,144,923 | 8,333,560 3,811,363]) 2,814,211 2,676,639| 5,508,888 | 1,131,518 1,786 11,675 3,206 
Rubber— 
Full soles.......... 907,437 513,462 393,975 322,223 283,680 1,736 475 | 75,823 62,265 113,680 47,555 
Half soles.......... 256,863 169,474 87,389 10,530 21,417 2,418 36 11,617 F 144,909 55,476 
RP 12,075,105 7,471,060 4,604,045|| 1,777,247 1,666,507 127,426 171,732 |1,012,223 540,369 | 4,554,164 2,225,437 
Fiber— s 
NB. ooscsccscsss) 3 1,186,946 705,340 940,212 589,425 18,210 988 | 138,108 98,097 90,416 16,830 
Counters.. ........ 31,677,782 | 14,001,086 | 17,676,696)| 11,931,734 | 14,110,507} 1,593,454 | 2,539,477 | 62,335 32,041 413,563 994,671 
Other leather substi- 
tute, soles... . 370,305 110,860 | - 259,445 78,995 240,484 1,082 8,452 6,399 1,470 24,384 9,039 
Pounds Pounds Pounds Pounds Pounds Pounds Pounds Pounds Pounds Pounds Pounds 
Leather heel lifts.....| 7,618,433 | 4,491,036 3,127,397|| 1,679,393 925,101] 2,132,243 1,544,899 | 230,179 47,952 449,221 609,445 
ther tongues and 
EE a5 aes chess 702,451 *702,451 *  *591,684 *91,433 *4,247 *15,087 
All other cut s 3,197,790 | 2,239,822 957,968 281,232 545,403 471,890 130,645 | 511,242 29,856 975,458 252,064 
Yards Yards Yards Yards Yards Yards Yards Yards Yards Yards Yards 
WOtheg. « occ cccccce 19,854,779 *19,854,779 *16,766,368 *1,849,593 * 763,952 *474,866 
Cotton lining........ 18,770,584 *18,770,584 *12,982,507 *197,716 * 276,544 *5,313,817 
Cloth and fabric for 4 2 
uppers. ....... 4,885,498 *4,885,498 *3,994,667 *34,322 * 104,271 *752,238 






































* No segregation made between men’s, boys’ and youths’ and women’s, misses’ and children’s. 





Eight new members from Duquesne and two from Pitts- 
burgh proper were taken into the organization. 

P. W. Hamilton, Manager of the Shoe Department of the 
Rosenbaum Company, who met with a serious automobile 
accident, November 3d, was reported as being a little better. 

Previous to this meeting several dealers reported that 
shoe manufacturers were selling their products through 
various steel mills and other industrial establishments to 


Pittsburgh Retail Shoe Merchants 
Meet 


Booming St. Louis Convention 


The Pittsburgh Shoe Retailers’ Association held its De- 
cember meeting at the store of. George H. Stoebener, the 
Dean of the Pittsburgh Shoe Merchants, at 6227 Penn. 


Avenue, East Liberty. Forty-five members were present 
and several nearby towns were represented. W. M. Laird, 
one of the oldest shoe men in the city of Pittsburgh, and 
who has been a convalescent for the past two years, was 
present and given the glad hand by all. 

In order to create enthusiasm and pep and give an idea 
as to how an organization should be carried on, Mr. Stoebener 
invited several dry goods, cloak and suit, and Mens’ 
furnishings department heads of the East Liberty dis- 
trict to this meeting. They were very much interested 
in the manner in which the meeting was conducted as 
they are on the verge of forming an organization of their 
own. 


individuals. A commeittee had been appointed to investigate 
and report at this meeting but nothing definite was arrived at. 

Christian Ludebuhl, who was recently appointed a mem- 
ber of the Council of National Service and which met at 
Atlantic City, Wednesday, December 11, with Mr. Lude- 
buehl in attendance, gave a report on the styles and leathers 


that could be expected for the Fall of 1920. 


Much enthusiasm was shown relative to the National Con- 
vention to be held in St. Louis in January; fourteen mem- 
bers have asked for reservations and several more are expected. 

Plans for increased activity in the Pennsylvania Shoe 
Retailers’ Association is under way, and the wheels will 
begin to turn shortly. 
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Our National ee 

: Compiled by the Bureau 
Bu sin e S S of Foreign end Domestic 
Commerce 
x Ps 
IMPORTS 
r Ten Months Ended October 
1917 918 1916 1917 
Hides and Skins: 
NT na Signe tre cha day a Wear a $464,614 $8,971 $3,323,916 $5,930,855 $1,540,908 
RES SRT re ee ee 277,229 360,788 16,139,458 10,622,608 2,875,179 
SRL IDL virtue bivsabd ok boedeadue 6,861,694 4,367,879 73,186,420 171,724,110 40,977,836 
ORES Oe eR er 1,384,739 1,113,038 29,996,566 48,535,719 27,905,480 
NG ME EN ci nce cccndacn cess 174,252 3,681 2,642,792 4,821,489 626,144 
pocowree Pe WI. 6:5 dds00 cecses's 59,599 aia 626,411 515,237 659,591 
OA Ak ara 1,524,954 2,389,631 18,653,205 26,481,235 14,333,309 
Rlre thas (except fur skins)........... 130,346 ,147 1,884,067 2,728,896 2,072,319 
MR G4 an 54 ode cade eee dads be $10,877,427 $8,297,135 $145,452,835 $189,751,516 $90,990,766 
Leather and Tanned Skins: 
Goat (tanned for morocco)........... 473 6,365,237 4,088,468 314,042 
Patent, japanned, varnished or . 
I, 2 £06 ds cp kp he eee nk 4,511 4,042 42,155 77.238 175,877 
NE EG ee ease ids dcinars nce scenes 145,692 16,774 1,797,151 3,115,724 1,765,052 
Upper (Dressed) : 
Calf and kip...............seeeeees 245,047 29,094 841,008 1,213,044 825,297 
NS” ee a eee tt Wai ee 850,865 787,601 266,835 
ey i errr re re oe 36,201 12,414 603,588 903,974 166,654 
Oe Ore 2,679 1,091 193,485 159,501 283,615 
2g en hearer mre $283,927 $42,599 $2,488,946 $3,064,120 $1,542,401 
Sith Ga ORG 65 sin ees cede eanaaid 33/623 26,240 152,806 261,974 335,396 
EXPORTS 
Hides and Skins: 
REPEC Te CRON T Re rete ee LEN 137,736 15,003 470,815 502,793 835,082 
PR ree eee eee 239,950 27,578 2,026,037 1,743,410 652,000 
I ORE Pr ee er Ed Seuss 1 28,690 807 13,864 
BN EE Pre carne Bree 162,658 2,166 386,549 - 377,090 187,668 
IS Phi ratings 0: acus oh 6 4 aah eae $540,544 $44,748 $2,912,091 $2,624,100 $1,688,614 
Leather and Tanned Skins: 
PONE Be Se ee Ane 455,121 276,915 5,493,428 4,493,708 3,331,915 
hints ena &- Stun dearcahare ata aime ama a 370,322 1,729,930 27,251,184 17,600,500 12,511,616 
Upper 
RR Eh ite a Be 439,399 774,633 5,946,529 5,960,631 6,110,795 
— ep AP AS Pesto te 187,993 347,381 ee 277,375 1,414,092 
Fhe neawe nlyindsdsialaKpolae aden aes 765,402 816,017 19,959,464 *17,811,255 7,030,355 
All ed, Se PT Ie 881,242 375,643 10,241,914 7,171,284 6,425,619 
Fe NE NS iki. on cetiicnstnadod wn . 232,589 192,395 6,092,851 3,447,107 3,399,781 
TONES MI in bn kick chi $3,729,553 $4,816,028 $78,218,297 $60,499,891 $44,522,696 
Boots and Shoes: . 
SEE EOE EP Er 374,498 292,665 2,267,431 2,998,527 3,431,574 
Ore PRN” 2,563,466 1,264,395 25,655,338 13,581,745 15,542,016 
WIS oo 55 in co acua iberaepwaneas _ 857,818 1,231,507 8,847,641 9,137,473 7,978,233 
MO dite aWOdadicawtesdencchn $3,795,782 $2,788,567 $36,770,410 $25,717,745 $26,951,823 
Bh ddixcivede+eniensaunmavadenn 46,677 29,777 285,43 264,42 288, 





*From July 1. 
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Alternates 
—not Substitutes 


IDE leathers, of as dependable character as Bell Brand, are 
destined to play an important part in stabilizing the shoe 
manufacturing business during this complicated after-the-war 

period. 


The intelligent upper-leather buyers for reputable shoemaking 
concerns know this. Today they select side leathers as alternates 
for calf leathers—no longer as cheap substitutes. 


Intelligent manufacturers are fully aware that recent war restrictions 
have left a shoe-market situation in which the goods priced just 
under calf grades must have flexibility, fine finish and wear. 


They find these precise qualities in Agoos Bell Brand Sides. 


The list of prominent shoe manufacturers who are steady users of 
Bell Brand leathers is significant. Their and their dealer-customers’ 
experience with these fine stocks is the best advertising we could 
possibly create. 


S. L. Agoos Tanning Co. 


Specialists in Fine 
Side and Veal Leathers 


145 South St., Boston, Mass. 
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Experiences of Manufacturers 


with Nedlin Soles 
(Told by Themselves } 








Bacon-Rollins Company, Manufacturer of shoes for girls, Lynn, Mass., writes 
The Goodyear Tire & Rubber Co., as follows: 


For more than a generation we have made and 
sold in every city of the country the celebrated 
"Spartan Shoe" for Girls. 

We have always maintained quality. For this 
very reason the Spartan Shoe has a reputation that is 
enviable. 

Several years ago our attention was called to 
Fibre and Composition Soles. After a thorough inves- 
tigation we adopted. the Neolin Soles and have never 
used any other. 

From actual experience we do not hesitate to 
recommend Neolin Soles for Service and Flexibility, and - 
believe them to be particularly adapted to Misses' and 
Children's wear on account of their durability. 


Yours very truly, 
BACON-ROLLINS COMPANY, 
By Francis E. Bacon, Treas. 


There could be no more conclusive evidence of the genuine merit of 

Nedlin Soles than the facts related in this series of shoe manufacturers’ 

letters. The men who are telling their experiences with NeGlin Soles 
(in this and coming issues of this journal) are keen business men 
whose success is based on manufacturing shoes that give satisfaction 
to the consumer. They use Nedlin Soles because Nedlin Soles 
measure up to the standards of quality which they must maintain— 
in order to maintain the good reputations of their products. 


The Goodyear Tire & Rubber Company, Akron, Ohio 


Neolin Soles 


Trade Mark Reg. U. S. Pat. Off. 
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Style No. 215 
Genuine Cordovan Ox- 
ford. Wedgemere Last. 


Style No. 212 


Creese & Cook’s Tony 
Calf Oxford. Lord 
Mayor Last. 


UNDER pressure of the war emergency, the Government sensed 

a fact which the A. J. Bates Company foresaw years ago— 
namely, the acceptability to a very large portior of the American 
public of good shoes at moderate prices. 


Bates Dealers have this comfortable knowl- 
edge: With hundreds of thousands of young 
American men returning from military life 
to civilian pursuits, and with demands on 
men’s pocketbooks for war support now 
greatly lessened, retail activity in Bates sensi- 
bly-priced shoes the coming season will far 
exceed all former records. 


Recent Government regulation of shoe 
styles and prices merely paralleled the perma- 
nent policy embodied in the production of 
Bates Shoes for Men. 


Present and future Bates Dealers may well 
take note of these facts. Removal of certain 
Government restrictions has had substantially 
no effect upon the Bates policy—because it 
needed no change of importance when the 
regulations became operative. 


A. J. BATES COMPANY 


Central Distributing House 
328 WEST MONROE ST., CHICAGO, ILLINOIS 
General Offices, WEBSTER, MASS. 


This is a time for shoe dealers to have confi- 
dence and to demonstrate new efficiency as 
good merchandisers. 
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Prepare for the Return of Our Dandy Sammy 
The Home-Coming* Hero Must “Doll Up” 


No. 500—A strap leggin made from selected 
stock of pig grained leather. Made extra 
strong for Army. A beautiful leggin in either 
tan or mahogany color. Regular Price 

0 Special Price $5.00 


No. 600—A strap leggin made from Cordo- 
vana cherry finished leather, re-enforced at 
bottom. Regular Price $9.00, 

Special Price $7.00 


No. 700—Genuine Cordovan, beautifully 

finished, lined, se 0g edge top, hand sewed, 

strap leggin. Regular Price $11.00, | 
Special Price $9.00 


No. 800—Genuine Cordovan, lined, cordovan 
straps, hand made. Finest leggin made. 
Regular Price $13.50... Special Price $11.00 


No. 900—Same as No. 800 only front Lane 


instead of strap. Regular Price $13. 
Special Price ail. 00 


SPIRAL WRAP LEGGINS 
No. 1—Regulation length and width. Made 


of genuine all wool knit cloth, 
Special Price $3.00 Per Pair 





No. .2—Regulation length and width. Made 


of genuine all wool knit cloth, 
Special Price $2.00 Per Pair 


UNCLE SAM JUNIOR 

Spiral Puttees for the boys, same as the 
SONGNOES WEEE... 5 55 6 cis cases Doz. Pairs $6.00 

KID’S LEATHER PUTTEE 
Made of imitation ore Sizes 6 to 11. 
Per dozen $15.25 

KID’S SAM BROWN BELTS 
Made of imitation cordovan with brass 
trimings. Assorted sizes. ..Per dozen $15.00 

HAT CORDS 

No. 419—Officer’s Cord. A magnificent cord 
of gold and black silk with black lace over 


acorns and center spool.......... Doz. $9.00 
No. 407—Officer’s Cord. A high class cord 
of gold and black silk........... Doz. $4.00 


Silk Hat Cords. The very best grade of silk 
is used in making these cords. Best money 
GEE Sic kicaschdiskatatdcancied Doz. $3.00 
Cotton Hat Cords. Made from Sea Island 
long fibre cotton yarn, superior to sug other 
i Rs bine focuses mstoes Doz. $1.10 


In Stock for linmadinte Shipment 
James Clark Leather Company 














The big Morrison Hotel is 
right in the center of all 
shoe activities. Merchants 
are near to the wholesale 
district. Manufacturers 
and salesmen are close to 





comforts in every room. world’s greatest 





“Morrison Hotel — 


CHICACO 





the retail center. You're Home of ee ‘ensues 


right in the heart of Chi- 

cago’s loop when you stay Pertice 

at the MORRISON. ‘*Chicago’s Wonder Restaurant’’ 
1,000 rooms at $2.00, $2.50, which in physical beauty stands alone in America. Its en- 
$3.00 and up, with bath, — staiom Toe Caraivel is the last word. i CE 


circulating i ice water and ali GARDEN entertainment. Tt is an aggregation of the . 


wt wt ia 





Large, Well Lighted 
Sample Rooms 


line to best advantage. 
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Unequaled for shoe displays. Head- 
quarters of Chicago Shoe Travelers’ 
Association. MORRISON sample 
rooms are known for their bright and 
dustless appearance—they show te 
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: New Castle Kid 
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Sud§e it by jt users 
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T isn’t the easiest thing in the world to turn 


=z 


S\ down customers who want much more New 


Castle Kid than we can now supply. 
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<_ eS ee ee 


* We might, by being a bit less particular in 


— > Se 
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buying raw skins, increase our output, but 
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caters eat 
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that would mean a lowering of quality. 


Se 
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The saithiliace reposed in New Castle Kid 


by the brainiest manufacturers and retailers 


—_ 


> 


of shoes cannot be so abused. 


So if your manufacturer says “I’m sorry, but 
I can’t give you New Castle Kid in all your 
last order,” tell him you'll accept the next 


best kid he can secure. 


—- 


afi 
(2 
: 
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But don’t forget New Castle quality priority. 


a 


< 


— 


i 
SS 


Some day—soon we hope, normal conditions 


vss 


= 
~~ 


will return and we'll be able to supply New 
Castle Kid to everyone who appreciates its 
quality precedence. 
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New Castle Leather Company 
New York City 


Boston Chicago Montreal 
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MODERNIZEDISH OE|'STORES 
















































































The 
Goldstein 
Migel 


Store 
in 
Waco, Texas 


? 


Equipped for Business! 


glance at the equipment and arrangement 

of this establishment will convince any 
Shoe man of the desirability of having an in- 
viting, modern store. 


If you wished to buy shoes you would go to such 
a store for its appearance bespeaks good shoes 
and good service. You would expect to get 
good service there. 

If your store is not the most modern in your 
city, make it so! The most popular shoe line on 
the market will not sell in an unattractive store. 


Our business is to put shoe stores in the business 
getting class by improving their appearance—by 
equipping them to invite and to hold trade. 
Avail yourself of our years of experience as the 
biggest shoe furniture house in America. 

Our 56 page catalog will give you many sugges- 
tions. Send for it. 


The C. F. Streit Mfg. Co. 


1048 KENNER STREET 
CINCINNATI 
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Our Gold and Silver 
Cloth Slippers Are 
Warranted Tarnish 
Proof. 
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Uérrect Do dg e- Have You a Copy of 


Our Latest Style 
For All Occasions Book? 


IN STOCK 


We Have the Party 





; In Stock 





No.— 257Dull Kid “Eugenie Opera, Half 
Louis Heel, Steel Beaded Ornament. 
AA, 4 to 7; A, 3% to 7B D,2% to7. 

s ce, $4. 


No. 258—Same as 257 in Patent Leather. 
Price, $4.00 





No. 259—Black Ooze Calf, 6 eyelet Ox- 

ford, Full Louis Heel. 

AA, 4to7; A, 3% to7;B, C.D, 2% to7. 
Price, $4.10 





Slippers that All the 
Girls Want Now 


The boys are coming home and parties galore are 
being held and planned in their honor. 


The girls want the prettiest party slippers to go 
with their fluff and ruffles and we have them ready 
for your orders NOW. 


Silver and gold cloth—black and white satin— 
beaded and ornamented—everything that fashion 
says is right. 


. Remember—We are Specialists 


Nathan D. Dodge Shoe Co. 
Newburyport, Mass. 


Boston New York Philadelphia 
183 Essex St. 130 W.42d St. 600 ja Bldg.20 W. 
Bush Terminal Bldg. Great 


Chicago San Francisco Mon 
Jackson Blvd. 417 Pacific Bldg. 20 Gauetos. 
Northern Bidg. 

















Terms 
Net 30 days 
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The Shoe the Kiddies 
Like the Most 

A Household Word from 

Coast to Coast 





HE Billiken shoe is the great 
est success ever developed 
in Children’s footwear, and 

once it becomes known in your 
vicinity that you are agents for 
these epoch-making shoes, your 
store will become the center of in- 
terest to every kiddie in your. 
vicinity. 

Write or wire today for Salesman 
or Billiken Booklet. 


McElroy-Sloan 
Shoe Co. 


Manufacturers 
St. Louis,. Mo. 
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‘ NEOLIN 
SOLE SHOES 


FOR GIRLS 


IN STOCK 


Flexible English Toe 
Spartan Quality 


No. 740 
Brown Gun Metal 
Lace,High Cut, B to 
-E, 24 to7....$4.50 


No. 741 
- Black Gun Metal 
Lace, High Cut, B to 
E, 2% to 7....$4.00 


ON~ROLLINS COMPANY f 


ICCESSOR TO GEO. F. DANIELS Corp. 


LYNN, MASS. 








OSTON Baked Beans have a 
5 | - [aw reputation, and why? 
Just because of a little secret 
in cooking. It’s the secret in 
““Essex”’ service that has created for 
this hotel a degree of prestige which 
we carefully protect by considering 
our patrons’ interest of first importance, 
at all times. 





Hotel Essex 
BOSTON 


DAVID REED 
Manager 
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CABLE ADDRESS ‘‘PEJASHU” 


Po. SHarney Shoe Gompany 


soston oFrice, eMANUFAGTURERS 





195 ESSEX ST. 


NEW YORK OFFICE, LYNN, MASS., U.S:A 
628 MARBRIOGE BUILDING . wf : . . 
BROADWAY AND 34TH. STREET 





December 12, 1918 
John Doe, 
Chicago, Ill. 
Dear Sir: 
Answering your inquiry of the 8th inst., would say 
that customers placing business with us under the TRADE 
ACCEPTANCE plan are considered as preferred buyers. 


This is in accord with -.the wishes of the United 
States government as expressed thru the banks of this 
country including the Federal Reserve Bank, but our 
policy of course does not affect the status of our 
regular cash or discount customers. — 


The fact that three-quarters of our outstanding 
accounts are closed by TRADE ACCEPTANCE from our largest 
customers arises from their confidence in our merchand- 
ise and in our policy. 

By accepting one of our drafts on sight they give 
us a negotiable piece of paper which can be liquidated 
at once, and for this privilege we extend to them longer 


maturities. 


The TRADE ACCEPTANCE method is’ both the cause and 
the effect of the close understanding that exists between 
our customers and ourselves on both merchandise quali- 
ties and operating policies, and results in mutual help- 
fulness and mutual profit—this for your information. 


Yours very truly, 
P. J. HARNEY SHOE CO. 


General Manager 
THE SHOES YOU ORDER ARE THE SHOES YOU GET 
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The Cloth 


of Beauty 
and Strength! 


—that is what we term our newest 
product 


TROJAN 
SHOE CLOTH 






LS = SSS SD 


appearance. 


CLOTH means WEAR! 





Retail Recognition | 


The Credit Clearing House, 
440 Fourth Ave., 
New York, N. Y. 


Gentlemen :— 
This is the first time in our history that 
a statement of this sort was made. Believing 
your system a great business help we thought 
we would give you our statement. 
Very truly yours, 





The Credit Clearing House 
**Builder of Better Credits” 


Offices in all important cities 
Executive Offices: 440 Fourth Ave., New York, N. Y. 
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The pure white surface of this cloth makes for attractive 


The firm, tenacious fabric-strength of every inch of TROJAN 


W. A. LIPPINCOTT COMPANY 
PHILADELPHIA, PA. 
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' HO ever buys Honor- 
bilt Shoes gets his 
money’s worth; a full 
measure of honest value. 
That is all anyone can expect 
to receive and is much more 
than is frequently given. 

Supply your trade with Honorbilt 
Shoes. They will cause your store 
to be long remembered and talked 
about as the proper place to trade. 


F. Mayer Boot & Shoe Co. 
Milwaukee, Wis. 
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For Girls 








TER BROWN SHOES 


"THE wise shoe merchant buys stock that 
is easily sold. The public prefers to buy 
goods with a known value. Parents know 
that Buster Brown Shoes will keep their 
children’s feet free from foot troubles. 
They are therefore easy to sell—and bring 
repeat orders readily. It pays to sell 
shoes with an established reputation. 


Brown Shoe Company, St. Louis, U. S. A. 


Exclusive Manufacturers of White House Shoes for Men—Maxine 
Shoes for Women—and Buster Brown Shoes for Boys and Girls 


Salesrooms: New York, Chicago, San Francisco and All Principal Cities 








SOME surprisingly good looking shoe and slipper styles ——, 


are being created with the help of Meritas Leather Cloth. | Trictes, 

The trade is accepting readily this leading leather substitute because ‘aa 

the goods have a quality finish and appearance that appeals to all. Sane, 

And better still, Meritas Leather Cloth is made to render a real service. yg 

Manufacturers are invited to get acquainted with our line of weights, grains, Toe Tips, 
finishes and colors in Meritas Leather Cloth. ; —. i 
m 3. 


Always look on the back of the goods for the Meritas trade mark. 


The Standard Oil Cloth Co., Inc. 


320 Broadway Dept. L. New York 











The Leading Leather Substitute. 








NATIONAL SHOE RETAILERS 


Welcome to St. Louis 
January 6, 7 and 8 
While Here Pay Us a Visit and See These Oxfords fl tht thin Heniininn oi 


Compare Quality, Style, Price Hi 
| RETAIL SHOE DEALERS 


Here are the FIFTEEN distinct business- 
building FEATURES contained each 
month in the 
MERCHANTS 
SHOE 
SERVICE 


Soman Interest Illustrations 


unsel 
Monthly Display Price Tickets 
Retail Sales p Lessons 


Store Stunts to Boost 
Timely Letters for Special Events 
— 





The “Punch” of Advertising Copy 
The “B” or Small Size C: 


1109—Black Glazed Kid yy Flexible McKay, Plain Toe, Leather 
Louis Heel,and Plate. ‘A 4-8, B 3-8, C and D 24%-8.......... $3.50 ii New Ideas on Merchandising 
1110—Havana Brown Kid—as above .................-..+++ $4.00 Sometate Layouts for Your Ads 
: Business-Building Suggestions 
Given EXCLUSIVELY to one live dealer 
in each town 
Oz O) B 
For Full information pin this to your letterhead 
or write to 





WOMENS SHOE SPECIALTIES \ 
1508 WASHINGTON AVE. Y 233 wot IERCH ANTS SERVICE York 


St. Louis, Mo. 


Jan. Shipment—Mar. Ist Dating, 2 per cent 10, Net 30 ~ 
Samples on Request 
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SHANK 
RIVET 
LOCKING SHANK TO INSOLE 





The Crawford Arch-Supporting Shank 






WITHOUT CRAWFORD SHANK 


Never use shifting shanks, or any shank 
appliance that is placed on the insole after 
the shoe is made. Such things only add to 
foot misery and bad health by emphasizing 
arch trouble. Avoid them. 


The Crawford Arch-Supporting 
Shank 


is a fixture in the shoe itself, tried, tested and 
triumphant. Shoe dealers will give perma- 
nence to their custom trade if they have their 
manufacturers add it to their shoe orders. 


Has attained such wide use, has given such wide 
satisfaction in the cure and comfort of arch troubles, 
has banished so much pain and restored so much 
happiness, that it is now the standard. Why? 


The Crawford Arch-Supporting Shank 


is a simple, sensible, practical, economical ad- 
dition to the ordinary structure of the shoe. 
Locked to the insole, it adds to the life of the 
shoe by holding its shape, and to the comfort 
of the wearer by taking the direct pressure of 
the body off the arches and avoiding contact 
with sole and skin. 





WITH CRAWFORD SHANK 











BRANCH OFFICES 


United Shoe Machinery Corporation 
BOSTON 


Pea TER... s0is nev ames pean ie. i Cr 124 Main BFA 37. Warren 
Brockton, Mass........ 93 Centre PRR, BM oh o0 bo an 306 Broad Philadelphia....... 221 North 13th 
CNG. a5 G0 505 os 18 South Market Marlboro, Mass..... 11 Florence Rochester, N. Y.......... 130 Mill 
Cincinnati.......... 708 Broadway Milwaukee............. 286, Third Sty: DOWIRs os <cesegancss 1423 Olive 
Haverhill, Mass......... 145 Essex -New Orleans........ 216 Chartres 
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Get your surplus stock and slow sellers in real 
cash. 


One of our BIG SPECIAL SALES 


will turn all of your dead stock into money and 
money don’t talk nowadays—IT SHOUTS. 


THE W. W. JOHNSON COMPANY 
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Brass Tacks Johnson Says: “THIS IS THE TIME TO UNLOAD 


Dec. 21, 1918 . 


Talk cash to your wholesalers if you want long 
discounts and the right prices.’ 


We have the special sale that will fit your par- 
ticular case. Let us outline our plans and proofs 
to you. This information will cost you just 
three cents, the postage on your letter to us. 
Can you afford not to have it? 


MANCHESTER, N. H. 
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For Better Looking Shoes in Your 
Window Use — s Invisible 
Top-Trees ie. tte. Bene 

















This Top-Tree fits inside 
of the shoe—smoothens out 
rough lines and is also en- 
tirely invisible. 





Sold by 
Jobbers or 
Direct 


Write 
For 
Samples 


No. 8—For Open Form or No Form 
No. 6—For Closed Form 
No. 4-—-For Men’s Shoes Only 














Manufacturers 


James N. Mayhew omneny 


Minneapolis, Minnesota, U.S.A 
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WHAT You Want 
WHEN You Want It 


Lamb Wool Soles 
Shoe Polishes 
Shoe Dyes 
Slipper Trees 
Heel Grip Linings 
Polishing Sets 


Shoe Laces 

Heel Cushions 
Slipper Ornaments 
Heel Plates 

Cork Insoles 
Leather Insoles 


THE LINCOLN COMPANY 


General Shoe Store Supplics 
1508 Washington Ave. St. Louis, Mo. 





by | CUUGCCLOCEGECEERCERRORUCRRORRERECRCORRCRRERCOEREEEEEEER 


The Toledo’ 


Button 
Machine 


is absolutely necessary 
to the successful opera- 
tion of any modern shoe 
department. 


You must have some 
kind of a Button Ma- 
chine. Is there any 
good reason why you 
should not have the 
best? 


Shipped on 15 days’ 
trial $70 f.0.b. Toledo, 
or $5.00 per month for 
15 months. 





The Toledo Button Machine Co., Toledo, 0. 











For World Wide Trade 


THE BOOT AND SHOE RECORDER 
Circulates in The United States 


THE EXPORT EDITION 
of the 


BOOT AND SHOE RECORDER 
Circulates In Europe and Far East 


EDICION LATINO AMERICANA 


BOOT AND SHOE RECORDER 
Circulates In Latin America 


For information regarding markets, rates, etc., address 


Boot and Shoe Recorder 


207 South St., Boston, Mass. 
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Dec. 21, 1918 


BOOT AND. SHOE RECORDER 53 











Perfecting the Summer Shoe 


IN the Apsole shoe is admittedly 
the most marked improvement 


in canvas and rubber soled 
footwear up to the present 
time. 


APSOLE 


It has not been hastily 
marketed but carefully 
proved in every particular before 
we presented it to you. 


Now many dealers are showing 
Apsole Shoes alongside their 
leather ones and not in the rub- 
ber goods department. 


For Apsole shoes are real shoes 
and in no sense 
comparable to 
the old style 
“tennis.” 


WOMEN’S BOOT “ MARIE” 


Apsley Rubber Company, Hudson, Mass. 


ADCHI LE 
APSULE) 











Apsole shoes have genuine welted 
soles made by a patented process 
exclusive with us. 


They have no band of foot- 


SHOES 


heating rubber to hold on 
the sole thus giving the 
wearer the same comfort of a 
leather soled welted shoe. 


You should be getting in line for 
the agency of the Apsole line in 
your locality. 


We are filling applications in the 
order they are 
received as fast 
as our facilities 
will permit. 


Apsole 


PSLEY 
RUBBER CO)/ 
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GOTHAM 


Stock No. 5976 


Kid Foxed Blucher; Same Top; 11 Sq. Sole; 9-8 Inch Quarter Flange 
Heel; Eyelets and Hooks. 


B, 7 to Il D,5 toll 
C, 5 to Il E, 5% to I 


Style Telegraph-Order 
5976 Code Word 
JACKSON 


Regal Shoe Company 


.268 Summer Street 
BOSTON, MASS. 









































Stock No. R-8101 






Heel; Invisible Eyelets. 
AA, 414 to7 


Style Price 
R-8101 $6.95 






268 Summer Street 
BOSTON, MASS. 


Regal Shoe Company 
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Cordo Russia Calf 8 Inch Three Quarter Fox Bal; Same Top; Wing 
Tip, Perforated Vamp and Eyelet Row; 9 Sq. Sole; 12-8 Inch Cuban 


B, 3% to7 


A,4 to7 C and D, 24% to7 


Telegraph-Order 
Code Word 
POPE 
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We Have Reverted to Our Before- 
the-War Manufacturing Program 





Dec. 21, 1918 - 


The trenches in Flanders are empty and it is no — 


longer necessary to keep supplying the boys “‘over 
there” with U. S. “Protected” rubber boots. 


So, instead of making trench boots almost exclusively as we 
have been doing, we have reverted to, our before-the-war manu- 
facturing program, and will soon make up the shortage that 
exists in the supply of heavy-service, double-duty U. S. 
“Protected”’ rubber footwear. 


Uncle Sam has furnished ‘‘our boys’’ with the best rubber 
boots that money can buy, and, in both the Army and Navy, 
there probably are as many U. S. ‘‘Protected”’ rubber boots 
as all other brands combined. 


Outdoor workers everywhere recognize the dollar-for-dollar 
value of “U. S.”’ quality. It means rubber boots of the 
sturdiest construction, reinforced where the wear is greatest, 
yet entirely comfortable. 


manufacturer in the world. 
Millions look for it as a 
sign of safety in purchas- 
ing rubber footwear. 


Every pair of U. S. “Pro- 
tected” rubber boots bears 
the ‘“U. S. Seal’’—trade 
mark of the largest rubber 





United States Rubber Company 


New York 
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BOOTS AND SHOES 


Winter Weather Makes Good 
Demand 


The, Winter is upon us at last. Where 
snow has fallen and remained, rubbers 
are needed and where it has been fol- 
lowed by rain and slush such footwear 
is the more necessary. The retail 
trade has been excellent in many sec- 
tions, and the demands on the jobbers 
and manufacturers has been insistent 
and impatient. In spite of the reports 
of rubber factories being busier, working 
more continuously and turning out 
larger tickets daily than ever before, 
few of the makers have been able to 
complete all their orders, and now, at 
the close of the year the shoe trade is 
looking forward somewhat anxiously 
to the announcements of policies and 
prices for another twelve-month. No 
information is yet available as to the 
future plans of the leading manufac- 
turers, though it is reasonable to suppose 
that the policy of the present and past 
few years will be continued next year, in 
which case new price lists will be issued 
the middle of week after next. Such, 
however, is by no means a settled fact, 
for no announcement has yet been 
made, and there is always a possiblity 
that the manufacturers may decide on 
some other date than the first of Janu- 
ary for such promulgation of terms for 
the year. 

TENNIS LINES 


Steady Production Needed to Fill 
Orders 


The steady production of tennis 
goods may show some let-up the last 
week or two of the year, in order that 
the makers may have some holiday 
respite from continuous labor. But it 
is likely that the heavy ticket may be 
re-established soon after the holidays, 
for the mills have orders still to be made 
sufficient to keep the factories going un- 
til dates required for shipment. The 


restrictions on this kind of footwear, 
having been removed, enable manufac- 
turers to produce some goods which 
could not have been made, had the war 
continued a few months longer. 


The Rubb 








CRUDE RUBBER 


Business Far from Active, 
Prices Ruling Firm 


But 


The crude rubber market has passed 
another quiet week, with practically no 
change in prices. There is compara- 
tively little spot rubber in this market, 
but a considerable amount is expected 
to arrive in the coming New Year. It 
is hoped that the restrictions limiting 
imports will be withdrawn, in which case 
the immense amounts of plantation rub- 
ber now held in the Far East shipping 
points will be forwarded to our markets. 
Manufacturers are at present indifferent 
buyers of spot rubber, and are disin- 
clined to make forward purchases. This 
might naturally tend to soften the mar- 
ket, and undoubtedly would do so, 
were there large amounts of free stock 
here. Such not being the case, how- 
ever, prices are being held very firmly 
as follows: 


Maxi- Current 

mum Quota- 

Prices tions 
Upriver fine para... . $0.68 $0.62 
Island fine para..... .59 .57 
Upriver coarse para.. .40 36 
Islands coarse para... .27 .24 
Caucho ball upper... .40 36% 
Caucho ball lower... .36 .34 
SP a APOE .28 24 
First latex pale crepe. .63 63 
Brown crepe........ . 60 . 60 
Smoked sheet....... .61% 61% 
Mexicans and Centrals .39 37-39 
Guayule, wet........ .35 
Guayule, washed and 
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SCRAP RUBBER 
The Market a Waiting One 


While the retail shoe merchant is 
selling new rubbers, and, presumably, is 
collecting those which are discarded, 
dealers complain of a decided lack of 
demand from reclaimers, who, on their 
part state that their product is in light 
call. However, quotations do not vary 
greatly, as to prices which dealers are 
paying for sizable lots, and we repeat 
last week’s quotations, cautioning shoe 
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r Realm 
Market Review of Rubber 
Footwear, Supplies and Prices 


BUTTE 


MN te 


men that these are prices paid collectors, 
who must purchase small lots at con- 
siderably smaller prices. 

Boots and shoes $7.90 to $8.10 per 
hundred in Boston; $8.00 to $8.25 in 
New York; $7.75 to $8.00 in Phila- 
delphia and $7.30 to $7.40 in Chicago. 

For trimmed arctics, Boston’s quota- 
tions are $6.30 to $6.60; New York, 
$6.25 to $6.50; Philadelphia, $6.15 to 
$6.40 and Chicago, $6.00 to $6.40. 

Untrimmed arctics bring $5.10 to 
$5.50 in Boston and New York and $5.00 
to $5.25 in Philadelphia. 


RUBBER NOTES 
Items of Interest in the Trade 


A Boston buyer recently told of hav- 
ing bought a heavy amount of tan- 
colored rubbers for women, which he 
found slow sellers, even at bargain base- 
ment prices. He sent the whole lot 
back to the factory, where they were 
transformed into handsomely varnished 
black rubbers, which were put into regu- 
lar stock. The black finish, however, 
soon wore off, and comebacks were so 
numerous that they were again con- 

. signed to the basement bargain counters. 

Walter E. Piper, who has been in 
charge of the rubber-goods section of 
Quartermaster Department, at Wash- 
ington, having resigned that position, 
Lieutenant Capen has been appointed 
his successor. He was previously in the 
hide and leather section of the same 
department. 


Rubber Helped Win the 
War 


That rubber played an important. 
part in winning the war is testified by 
prominent surgeons, who tell us that 
aside from its extensive use in tires for 
ambulances and motor trucks, it was 
used most extensively in rubber irrigat- 
ing tubes. As many as thirteen tubes 
were sometimes employed under the ir- 
rigating method devised by a promi- 
nent French surgeon, which caused 
wounds to heal in about one-third of 
the time required by other treatments, 
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DULL TOP GUN METAL 
POLISH 
WELTED SOLE 
MILITARY HEEL 


DONN D. SARGENT CO. 


SALEM. MASSACHUSETTS 


BOSTON OFFICE 
195 ESSEX STREET 


FACTORY 
407 BRIDGE STREET 
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Some Things Accomplished by the War 


And Their Reflection on the Shoe Industry 


By GEORGE R. HARSH, President Harsh & Chapline Shoe Co., Milwaukee, Wis. 
and former Chief Boot and Shoe Bureau U. S. Quartermaster’s Corps, Washington, D. C. 


There seems to be doubt in the minds 
of a great many people as to the wis- 
dom of the course pursued by the Allied 
Nations in the conclusion of hostilities 
with Germany. It being a question, 
whether or not Germany is really licked 
or merely suffering from temporary ex- 
haustion, and whether or not after gain- 
ing her breath, she will not be able to 
again renew the struggle. 


The Progress of Warfare 


Whatever may have been the start of 
man on this earth—from whatever he 
has been evolved—whether jellyfish or 
monkey—according to the records of 
history, he has always been a fighter. 
Different trophies at various times have 
actuated him to the battle. In the 
early stages man’s existence upon the 
earth, in the cave-dwelling stage, for in- 
stance, men fought man to man indi- 
vidually. Later it was a bunch of two 
or three men against an equal or an 
inferior number; then as the popula- 
tion increased, families, and tribes were 
formed, who fought and vied with each 
other, for territory or some other sort 
of gain; still farther along in the de- 
velopment of man’s mental activities, 
these tribes grew into states and then 
the fight was between the states. 
Later on states became confederated 
into nations, and nation fought against 
nation. 


A New Motive—Principle 

The world has just witnessed a spec- 
tacle without parallel in all the annals 
of the past, when groups of nations have 
collected themselves together and with 
almost superhuman intelligence, have 
invented paraphernalia, munitions and 
war machines, that will no doubt be the 
wonder of coming ages, and with these 


new inventions groups of nations have 
fought other groups. 

The difference between this fight and 
those that have previously been spread 
upon the pages of history, is this out- 
standing fact:—The trophy of this war 
has not been treasure or soil, but that 
intangible, unseen, and yet most won- 
derful of all motives—Principle. 


A Proper Victory for “‘Right”’ 


A fight of righteousness, justice and 
humanity on one side as against selfish- 
ness, greed and lust of gain on the other 
side. Principle has won a great victory. 
The great champion of the losing side in 
this fight, has been Germany. The 
great victors have been England, 
France, America and the smaller allied 
nations. Whether Germany has had 
all the drubbing that was coming to her 
or not, is not so much the question, as 
the fact that she now occupies about 
the same position as if an iron fence 
were around her, to which there was 
only one gate and the Allies were stand- 
ing at the gate with the keys in their 
hands. 

John L. Sullivan changed his mind 
somewhat as to his prowess when 
James Corbett gave him a licking. 
Germany surely has had her licking, 
and must necessarily change her mind 
as did the other boasted champion. 


Within the Iron Fence 


True co-operation, whether among 
individual, states or nations can only 
exist when entered into by each party 
in a whole-hearted way. The interests 
of the great allied nations so far as they 
are centered or Germany is concerned, 
are identical. Their big job is to see 
that Germany is kept within the iron 


fence for a hundred years at least; 
allowed to exercise her will in a com- 
mercial way, just to the extent that is 
necessary in order that she may meet 
her obligations to the nations that have 
been ravaged and made desolate; and 
allowed to exercise her will to such an 
extent that true principle, honesty and 
uprightness may be made to supplant 
the selfishness and greed and lust for 
power which actuated her to wage war 
against the world. —~ 


We Have Learned Many Lessons 


As a result of the war every industry 
in the United States has learned a les- 
son of incalculable value. 

The shoe industry has benefited in 
many, many ways. It has learned to 
niake good shoes in record time—it has 


_ learned that the Government is a cus- 


tomer who expects to have full value 
and to pay a fair, reasonable price for 
it. It has learned that it can do busi- 
ness on a more or less regulated basis, 
and do it at a profit. It has learned 
that principle is the one great power 
that must actuate the activities of the 
individual citizen, no matter in what 
rank, occupation or pursuit he is en- 
gaged, if he is to win for himself the 
place that a true, honest man and citi- 
zen should always covet. And, if he is 
pursuing his activities with this motive 
in view, that he has behind him the 
greatest ard most magnanimous gov- 
ernment upon the face of the earth. 


Important Patent on 
Shoe Construction 
S. J. Pentler, secretary and general 


manager of the Marathon Shoe Com- 
pany, of Wausau, Wisconsin, has just 
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been granted a patent on a special shoe 
construction. 

The patents that Mr. Pentler already 
holds are suitable for Goodyear Welts, 
and enable him to produce a strictly 
nailless heel seat by clinching the heel 
nails underneath the upper layer of the 
insole. This layer of insole and the 








3 MIDDLE SOLE 
4° EXTRA QUALITY SOLE 











built-in shock absorber prevent the heel 
nails.from coming in contact with the 
hose or the foot and produce a perfectly 
smooth and pliable bottom on the inside 
of the shoe. 

By the use of patent recently issued, 
as shown by cut on this page, Mr. Pent- 
ler is enabled to properly fasten the lin- 
ing and the insole of the stitchdown 
shoe and retain a perfectly smooth 
bottom next to the foot, and also make 
as close a sole edge on a stitchdown 


Dec. 21, 1918 . 


shoe as on any welt shoe, thus embody- 
ing the nerve-resting shock absorber in 
the shoe while in process of construction. 
On most stitchdowns the lining and the 
insole are fastened in with cement, only, 
so as to avoid the clinching of the fasten- 
ings on the inside of the shoe and in 
many cases after the shoes have been 
worn the lining or the insole becomes 
loose at the shank; all this is avoided 
by the patented special process used by 
the Marathon Shoe Company. 

The Marathon Shoe Company are 
already using these patented features 
on the men’s shoes which are produced 
in a special addition recently added to 
their shoe factory, while in the regular 
factory they specialize on children’s 
shoes and barefoot sandals. The special 
features have proven of such unusual 
merit for the comfort of the wearer, and 
also as a splendid selling feature to re- 
tail merchants handling same, that Mr. 
Pentler intends to later on also embody 
these features in a special children’s 
shoe that they expect to put on the 
market. 

In smaller cities these goods are 
placed with one dealer and attractive 
advertising matter is furnished to en- 
able the dealer to properly put same on 
the market. 


Chicago 


Business among the retailJmerchants 
is holding its own. The public seems 
to show an inclination now to give prac- 
tical holiday gifts, and the shoe dealer 
is taking full advantage of this tend- 
ency by suggesting in every way pos- 


sible the buying and giving of gift 


certificates for shoes. Besides, many 
novelty slippers for both men and 
women are being sold. 

The demand for women’s shoes com- 
pares favorably with similar periods in 
previous years. The class of goods 
being called for is pretty general 
through all of the lines shown. A good 
many combination styles are being 
called for and the sale of cloth tops and 
suede tops is extensive. The dealers’ 
stocks of brown and gray kids, black 
kids and brown calfs, while fairly com- 
plete and large enough to meet ordinary 
requirements, are moving in a satis- 
factory way. 


Election of Shoe and Leather 
Association 
At the Annual Election Dinner of the 
Shoe and Leather Association of Chi- 
cago, held on December 2d at the Sher- 
man Hotel, the following men were 
elected as directors for 3 years: J. H. 


Wichman, of the Smith-Wallace Shoe 
Company, representing the shoe trade; 
A. L. Webster, A. L. Webster & Co., 
representing the hide trade; Geo. W. 
Kibby, Geo. W. Kibby & Co., repre- 
senting allied trades; Wm. Greiner, 
Wm. Greiner & Co., P. C. Wilson, 
American Oak Leather Company, and 
Dwight Ellis of Armour Leather Com- 
pany were the three directors repre- 
senting the leather trade. The occasion 
was accompanied by an elaborate din- 
ner, music and entertainment and an 
abundance of good fellowship. 


Meeting of Travelers 

At a meeting of the Chicago Shoe 
Travelers’ Association on Saturday, 
December 14 the following men were 
appointed as comprising the Conven- 
tion Committe to arrange the details of 
the National Shoe Travelers’ Associa- 
tion Convention, which will be held in 
Chicago on January 4 and 5: H. L. 
Ware, J. B. Richardson, E. B. Slocum, 
H. M. Pulker, Frank M. Phelps, Ralph 
Staedeker, A. H. Hopkins, Ben C. 
Davis, John Roedder, W. E. Patterson, 
J. A. Jackson, J. G. Rhodes, Joe 


- Kalisky, Sim Ruwitch, Joe G. Taylor, 


Clarence Arnold, Frank B. King. 
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In accepting an invitation from the 
Convention Committee of the National 
Shoe Retailers’ Association to appoint 
a delegation of Chicago shoe traveling 
men to act as a unit of the reception 
committee at the National Shoe Re- 
tailers’ Convention in St. Louis, Frank 
B. King, president of the Chicago Shoe 
Travelers’ Association, named the follow- 
ing: John Roedder,Simon Ruwitch, Frank 
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B. King, L. F. Eastman, Ed. E. Hessler, 
H. M. Pulker and Ralph Staedeker. 


New Chiropody Catalog 
A new Chiropody Catalog has just 
been published by The Scholl Mfg. Co. 
It contains a most complete line of 
up-to-date equipment and_ supplies 
which may be used by the modern 
orthopedist or chiropodist. ; 


St Louis 


Excellent Business Reported 


The retail stores of the city report 
excellent business considering the diffi- 
culties of the current situation, due 
largely to the influenza ban, under 
which no children under sixteen years 
of age may enter a store, according to 
the orders of the health commissioner. 
In consequence one sees quite fre- 
quently these days a fitting being made 
in the vestibule of a store, while the 
rules on the return of shoes have been 
somewhat relaxed to admit of shoes 
being taken home for a try-on. The 
children’s trade, under these conditions, 
as may be imagined, has been some- 
what restricted and such as has been 
done has been under difficulties. How- 
ever, the improvement in the influenza 
situation with a drop in cases to one- 
seventh of what they were at the peak, 
leads to hope of relief in the situation 
from a mercantile standpoint. 


Rienzi B. Reid Located 


News has been received from Europe 
that Rienzi B. Reid, son of W. J. Reid 
of the T. J. Reid Shoe Company was 
one of the Americans to be released 
from the prison camps of Germany by 
the signing of the armistice. It had 
not, until the news of his release came, 
been known where young Mr. Reid 
was, as he had been reported as missing. 
He is 21 years old, and was last heard 
from September 1. He was imprisoned 
at Camp Rastatt in Germany and his 
location was ascertained through the 
aid of one of the St. Louis Congressmen. 


Permit for Expansion 

The Goodyear Metallic Rubber Shoe 
Company, which has operated a unit of 
a plant at St. Louis for some months, 
has taken out a permit for an addition 
to the plant 66x66 feet, two stories, 
which will be built according to plans 
by Lockwood, Green & Co., architects 
for the parent company at Boston. 
The new structure will be devoted to a 
large vulcanizing department for the 
company which owns a large area which 
it acquired with a view to the develop- 


ment of a very large branch of the con- 
cern as soon as the end of the war 
permitted. 


Death of L. E. McBrayer 


L. E. McBrayer, who represented the 
Hamilton Brown Shoe Company, of St. 
Louis in North Carolina, died last week 
at the Hotel Statler, where he was stay- 
ing during a visit to headquarters. 
Pneumonia was the cause of death. 
The body was sent to Charlotte, N. C., 
his home, for interment. He was thirty- 
one years old and leaves a widow and 
five children. He had been engaged in 
the retail business before taking to the 
road ten years ago, and was one of the 
star salesmen of the company. His 
sales for his last year with the com- 
pany had aggregated a quarter of a 
million dollars. He was ill only four 
days. 

From Shoes to Autos 

Fred R. Smith, who has been with 
the sales force of the Hutcheson Shoe 
Company, has taken to automobiles 
and has joined the force of the local rep- 
resentative of the Cole-St. Louis Auto 
Company. J. A. Hutcheson, head of 
the shoe company which he left, is also 
head of the Cole-St. Louis agency and 
has, as in numerous other enterprises 
in which he has engaged aside from 
the shoe business, made a marked suc- 
cess by his application of business 
methods to his operations. 


Faetory Conditions 


While the sales forces of the St. Louis 
manufacturing plants are very generally 
leaving the road for the Christmas 
holidays, because of selling up their 
quotas for the season, the manufactur- 
ing and shipping departments are work- 
ing up to the capacity of their labor 
supply to get out the goods which have 
been manufactured. The factories have 
not yet been able to reinforce their 
labor supply to any great extent as yet, 
but they anticipate being able to do so 
before long and are now encouraged in 
the belief that they will make all ship- 
ments with reasonable promptitude, 
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particularly as they have for the most 
part had their selling forces on quotas 
and therefore have not sold far beyond 
their production capacity as might 
otherwise have been the case. 


Shoe Store Robbed 


The shoe store of Emil Haas, 720 N. 
Taylor Ave., was looted of all the money 
in the cash drawer one night last week 
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by a robber who held up Gustav Haas, 
20-year old son of the proprietor, who 
was the only person in the store at the 
time. After he had completed his re- 
moval of about $100 from the cash 
drawer the robber told the young man 
that he had left him $1 on which to 
start the next day’s business. A num- 
ber of checks in the cash drawer were 
overlooked. 


Cincinnati 


Cincinnati shoe stores were allowed 
to remain open on Saturday evening as 
usual, which means until nine o’clock 
for some of them and this concession 
helped to make up for the hardships 
caused by the “‘flu.”” It was allowed 
by the health authorities on account of 
strong protests from merchants against 
being forced to close on Saturday and 
4:30 P.M., as the order was at first 
made, while the stores north of Twelfth 
Street and outside of Main and Central 
were allowed to stay open as late as 
they desired. If the influenza situation 
improves the early-closing order may 
be lifted soon and it is to be hoped that 
it will, as it has certainly hurt business; 
the merchants resent it, although they 


‘realize that something had to be done 


to check the disease. The complaint is 
mostly that the measures taken did not 
check the spread of the disease, while 
doing great damage to business. 


Death of Samuel F. Pogue 


One of the most prominent merchants 
in Cincinnati died last week, Samuel F. 
Pogue, who is Vice-President of the 
H. & S. Pogue Company, passing away 
at Washington from pneumonia result- 
ing from influenza. Mr. Pogue was 
commissioned as a captain in the Army, 
and expected to go to France, but the 
armistice was signed while he was still 
on this side. He was thirty-six years 
of age, and was one of the two sons in 
the business of Samuel Pogue, one of 
the brothers who organized the Pogue 
company. His brother and two cousins 
were associated with him in the busi- 
ness. On account of his death and the 
funeral in Cincinnati, the Pogue store 
was closed on the last three days of last 
week and on Monday. 


Possible Losses on Exhibit 


Many shoe concerns helped to make 
up a guarantee fund which had to be 
subscribed by Cincinnati to take care 
of possible losses from the War Trophies 
Exhibit. All of the department stores 
were down for good-sized sums, and the 
Potter Shoe Company subscribed $2,500 


—being one of the biggest subscribers on 
the whole list. As the influenza hurt 
the advance sale of tickets and attend- 
ance, the subscribers may have to make 
good their guarantees to some extent. 


Irwin Krohn Busy in Cincinnati 


Irwin Krohn, President of the Krohn- 
Fechheimer Company, is getting back 
into his former extensive contact with 
Cincinnati business organizations, since 
returning from Washington. Mr. 
Krohn was put on one of the Nomi- 
nating Committees of the Chamber of 
Commerce last week, to help make up 
the Chamber’s annual election tickets. 


Rapid Growth of Shoe Repairing 

The way the shoe repairing business 
has been growing since the war began, 
is shown by a lease which has been 
taken for the store at 615 Vine Street 
by Jacob Keer. He has for a long time 
operated a repair shop in the block, 
and will have an additional place of 
business at 615 Vine, which is in a good 
location near the center of the city. 
All of the retail merchants also do a big 
repair business, some of them having 
their own shops and some sending 
business to the repair men. 


Val. Duttenhofer Retires 


Val. Duttenhofer, who organized the 
Val. Duttenhofer Sons’ Company, and 
has been at its head for many years, 
will retire from business January 1, it 
was announced last week. Mr. Dut- 
tenhofer has sold out his interest in the 
company to John Duttenhofer, his 
brother, and J. H. Rieckelman. For a- 
year or so it has been understood that 
Mr. Duttenhofer was getting ready to 
retire, so the news did not come as a 
great surprise to the Cincinnati shoe 
trade. 


Traveler Delegates to St. Louis 
Convention 


The Cincinnati Shoe Travelers will 
have a banquet and dance some time 
in February, and when a date can be 
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given. by the Hotel Gibson it ‘will be 
announced. The entertainment com- 
mittee informed the travelers of its de- 
cision at the meeting last week. Tickets 
for the election next month were also 
nominated, a regular and an independ- 
ent ticket being put up, as usual. Sec- 
retary Frank Weber and Treasurer 
Charles Weckel were both renominated 
on both tickets, and the other nomina- 
tions are as follows: Independent, E. 
Peck, president; J. B. Hennessey, vice- 
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president; J. Janow and Walter Greene- 
baum, directors; regular, S. S. Fech- 
heimer, president; Claude Orr, vice- 
president; Geo. Schuette and R. E. 
Harrison, directors. Delegates to the 
Chicago convention are S. S. Fech- 
heimer, John Walsh, J. Jaffe, Walter 
Greenebaum, Claude Orr, R. E. Harri- 
son, E. W. Hughes, Jr., Wm. Hennessy, 
Charles Auer and Frank Weber. The 
shoe travelers will be invited to hold the 
next convention in Cincinnati. 


San_Francisco 


According to the bootblack, the vic- 
tory news is “a great thing.” ‘Every- 
body is buying shoes,” said a prominent 
and distinguished local shoe-shiner the 
other day. .‘‘Never before such a time 
in my lifel Now ali the fellows who 
thought Uncle Sam was going to buy 
their shoes are getting left. I should 
worry! More for me, that’s all.” And 
it seems that local retail merchants 
agree with Johnny Bootblack, as the 
sales for the last month have increased 
to an amazing degree. People are 
ready to pay the price to procure high- 
grade shoes. 


Big Display of Buckles 


All of the San Francisco stores have 
put in full lines of buckles, the cut-steel 
article finding the most popularity, as 
the pump with its accompanying buckle 
is “the thing” ‘at present. The rains 
and cold weather have caused the de- 
mand for heavy walking shoes, and the 
rubber over-shoe department is enjoy- 
ing its brief day of importance. In the 
higher class boot shops special atten- 
tion is being given to the slipper depart- 
ment, as the call for that line of foot- 
gear is increasing daily. _ 

For the past year evening clothes 
have not been worn to any great extent 
here in the West, and in consequence 
the slipper department was more or less 
relegated to the background; but now 
that the sober side of war is coming to. 
an end, the light gown and dainty slip- 
per is coming into its own again. The 
satin pump or oxford in the smart dark 
shades, is much in demand, being worn 
on the street as well as indoors. 


The Woman Shoe Clerk 


Local retail merchants have been ex- 
perimenting for several months with 
women in the sales departments, and 
the success of this trial is doubtful. It 
has been proven without a doubt that 
the customer prefers a man to fit the 
shoe, although the employer. says that 
the women have done extremely well 


both in fitting and acquiring a knowl- 
edge of stock. 

In most of the establishments, now 
that the help question will no longer be 
such a serious one, women probably 
will be kept mostly in the children’s 
departments, for which they seem to be 
best adapted. 

One San Francisco firm, Rosenthal’s, 
with two shops in this city, has given 
special attention to the training of its 
women clerks, and one of the store 
managers, says that they have proven 
so satisfactory that he intends keeping 
several permanently employed. This 
store gave each woman a month’s inten- 
sive training, making them thoroughly 
familiar with the growth of the shoe 
from the raw hide to the finished article. 
They are taught to fit the foot correctly, 
and when they are ready to go out upon 
the floor, they have a comprehensive 
knowledge of the stock. 


“White House’? Expands 


When the “White House” at Sutter 
and Grant Avenue, added the extra 
space to their building, the shoe depart- 
ment was enlarged and improved. 
Extra stock shelves were put in. Glass 
showcases placed in advantageous posi- 
tions throughout the sales rooms have 
added to the attractiveness of the de- 
partment, as well as new chairs and 
rugs, and a slipper room separated from 
the main salesroom and especially deco- 
rated to harmonize with the quality of 
goods displayed. George D. Harron, 


‘manager of the women’s shoe depart- 


ment, and J. R. Reinhart, who has 
charge of the men’s department, left a 
few days ago for an Eastern trip to the 
various markets. They expect to re- 
main away until the 15th of January. 


Gerlach Shoe Store Moves 


Gerlach’s shoe store, formerly at 173 
Sutter Street, has moved to more com- 
modious quarters at 543 Market Street. 
It is finished in a light woodwork and 
furnished with comfortable wicker 
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chairs. Fred W. Gerlach is well known 
on the Coast, being a foot-wear special- 
ist, and giving special attention to dif- 
ficult feet. Besides the agency for the 
“Ground Gripper’ shoe, Mr. Gerlach 
carries a high-grade line of custom-made 
shoes, and made-to-order specialties. 
John T. McQueensy, lately associated 
with the Philadelphia Shoe Company, 
of San Francisco, is now connected with 
this concern. 


Mr. Elgin in the Shoe Trade 


Mr. Elgin of the firm of Bloom & El- 
gin of Caspar, Wyoming, is to succeed 
his partner in the shoe business in that 
place. 

J. Mendel, of the B. & S. Style shoe 
store of Vallejo, California, has changed 
the name of his establishment to the 
Mendel Shoe Company. 

William Kaufman, of Sommer & 
Kaufman Co., of this city is back from 
his Eastern buying trip. Mr. Kaufman 
visited the market at the time that 
the Government price restrictions were 
under consideration. 

W. P. O’Connor, buyer of women’s 
shoes for the Philadelphia Shoe Com- 
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pany; returned recently from the East. 

The following is a list of shoe men 
who have visited in San Francisco dur- 
ing the month: M. P. Burns, Emil Olco- 
vitch, G. J. Kuhits, S. L. Kreiden, 
J. S. Schlossberg, and C. H. Baker, all 
retail merchants from Los Angeles; 
J. H. Barry of Sacramento; Geo. C. 
Sherman, shoe manufacturer of Chicago, 
and W. M. Jaffa, wholesale shoe mer- 
chant from Los Angeles. 

The C. M. Straub Shoe Company of 
Los Angeles, Cal., has recently been 
granted a decree of dissolution. 


New Government Repair Shop 

Ralph Fowler, formerly a shoemaker 
of Redding, California, has been pro- 
moted to the rank of captain, and is in 
charge of the shoe shop at Camp Fre- 
mont. The Government, it is said, will 
build a shop on Alcatraz Island, which 
will be the largest on the Pacific Coast. 
This shop is to handle all the Army 
shoe work, repairing and manufactur- 
ing, for the Pacific Coast, Alaska, 
Hawaii and the Philippines. Mr. Fow- 
ler has been assigned to take charge of 
this shop and on its completion will be 
ranked as captain. 


Philadelphia 


Increased Retail Activity 


Last week’s rain was perhaps the first 
opportunity since the Fall for the retail 
trade to se'l rubbers, and brief as the 
occasion was, considerable business was 
done in this line. It also served to 
search out the weak spots in footwear, 
and in consequence was doubtless re- 
sponsible for greater activity in regular 
shoe lines than might otherwise have 
been expected. All of which means 
that the showing for the week is an 
improved one over that which has gone 
before. 

The Christmas Season 


As the Christmas season approaches, 
more and more attention is devoted to 
the strictly holiday business, and per- 
haps a smaller amount of general busi- 
ness is to be looked for. In holiday 
lines the retail trade is finding a very 
fair demand. The shortage in felt slip- 
pers, which has existed up to the with- 
drawal of felt from the general market, 
means that the stock of these goods on 
hand in the retail stores is not as large 
as the trade would like, but none the less 
there has been a sufficient supply in 
sight to make a very creditable showing 
upon the sales sheet for the week. 
Other specialties particularly suited to 
the holiday trade, such a men’s slippers, 
and shoe ornaments, have shown a good 





deal of activity, while those shoe stores 
conducting hosiery departments have 
found the situation very active in them. 

All the way through it is evident the 
public is taking seriously the suggestion 
of the Government that Christmas buy- 
ing be along lines of utility, which means 
that a larger percentage than usual is 
coming into shoe stores. It will take 
some real winter weather, which has not 
been vouchsafed us up to the time this 
is written, to materially increase busi- 
ness in general lines. Snow, or at least 
several days of storm, would make a 
material increase in demand for stouter 
footwear than has thus far been ob- 
served in the trade. In all these lines 
the retail stores are very well provided 
with merchandise required and are pre- 
pared to take care of the business as it 
comes. 


Getting Ready to Ship Spring 
Goods 

Merchandise for early Spring ship- 
ment is now beginning to come into the 
wholesale houses in large quantities 
and the reshipment to customers of 
these goods will be taken up quite 
strongly immediately after the holidays. 
A great many Spring orders have been 
placed for unusually early delivery, 
which means that the goods are called 
for in the retail stores during January 
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and February and with a decided im- 
provement in transportation difficulties 
due to the close of the war, the whole- 
sale trade find themselves in very much 
better shape to meet these requirements 
than they anticipated. 

One of the wholesale houses reports 
that colonials and tongue pumps as well 
as oxfords are being called for in their 
Spring orders, and patent leather and 
dull kid are first in demand ; in the 
colonial styles. 


Wholesalers to Meet in Pittsburgh 

Thursday of last week was the date 
set for a meeting of the wholesale trade 
in Pittsburgh in the offices of the Thomas 
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K. Ray Company. A very consider- 
able delegation of Western wholesale 
men were also expected to attend. 
Pittsburgh up to the present time has 
been somewhat poorly represented in 
the Middle States Shoe Wholesalers’ 
Association, and the meeting was for 
the purpose of making the membership 
of the Pittsburgh wholesale trade more 
truly representative of the city. Ed- 
ward M. Scattergood, president of the 
Middle States Association, was to be 
present at the meeting and matters of 
interest to the wholesale trade and dis- 
cussion of association membership were 
formulated as the program of the 


_ Meeting. 


Lynn 


Lynn Styles 


Except for the secret styles, which 
Lynn manufacturers are to spring by 
surprise, on buyers visiting Boston 
market in January, Lynn designers are 
in a quandary about footwear fashions 
in 1919. . 

The Style Story 


As Lynn manufacturers get the style 
story from big cities, skirts are going to 
be longer, tighter around the bottom, 
and fuller around the hips. This type 
of skirt, the shoe designers say, will call 
for a:light, feminine like shoe, with a 
Louis heel, a small toe, and a slim shank. 
Opera toes are talked about, as a pos- 
sibility for next Fall. Edges will be 
thin. Turn boots, and _ imitations 
thereof, will reappear. Patent leather 
vamps and colored tops, even black 
satin tops, will be tried for 1919, and 


‘black suede boots, too. The greys are 


coming back, and the lighter and the 
finer shades of brown. Novelty welt- 
ing will be used to give a touch of con- 
trast to shoes. The cutting of white 
footwear on a large scale will begin in 
Lynn with the new year. 


“Grover Grams” 


“Jimmy” Marshall has designed 
some handsome new pumps, as light 


and as fine as a feather, for the riemie 
warm weather. 

White fabric boots for nurses, - with 
white heels, are made by J. J. Grover’s 
Sons. They match the white uniform 
of the trained nurse. 

“Lady Constance” is the name on 


the sign over the branch factory of © 


J. J. Grover’s Sons in Stoneham. The 
‘“‘Lady Constance”’ shoes are made in it. 

A triple combination last is used for 
a line of fine comfort-fitting shoes made 
by the Grovers. It has a touch of style 
in the toe, breadth in the ball, and 
slimness in the shank. 


Attended Convention 


Albert N. Blake, of Watson Shoe 
Company attended the convention of 
shoe men in New York last week. 


Shoes for Denmark 


A Lynn firm sent shoes to a Danish 
buyer last week. They were made on 
lasts turned from a model made in 
Denmark. 


Big Enough for Garage 
The floor of the new chimney at the 


‘A, C. Lawrence Leather Company 


plant, Peabody, is so big that a flivver 
could be driven on to it. 


Milwaukee 


Conditions in the Milwaukee shoe 
manufacturing trade are regarded as 
satisfactory in all respects, save that 
the influenza has been responsible for an 
unusual number of absences among 
male and female employees, with the 
result that it has been a difficult matter 
to keep all departments in smooth oper- 


ation and at a maximum of efficiency 
for several days past. This condition, 
however, is being remedied as the disease 
declines. The number of new cases re- 
ported since the last mid-week is con- 
siderably less than for the previous 
weekly period and it is now believed that 
the crest of the wave has been passed. 


65 








We wre manufac- 
turers of quality shoe 
laces, for the manu- 
facturing trade. 

Ask for samples 
and prices. 


J. &-B.SALES CO. 
470 Park Ave. 
Worcester - Mass. 











“UP TO THE MINUTE” 


Slipper Bows, 
Ornaments, Buckles, etc. 


D. T. DUDLEY & CO. 


66 Washington St. Haverhill, Mass. 








PROMPT DELIVERY 


e e 
Tip-Tite 
OE LACES 
IN ALL COLORS AND LENGTHS 
Send for Samples and Prices 
285 Weybosset St. 








Gordon nat Co. Providence, R. I. 
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Where to Buy 


Women’s and Children’s Shoes 





ONC 


D HOE Gmnpany 









116 ae _ ee New York. ~ 





HENRY LILLY CO. 
88-90 Reade Street - New York 
The Only Exclusive 
Shoe Auction House 


Trade Sales Every Wednesday 
and Friday 

















The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 
67-69 Murray St. 
New York 

















BUS POLISH MFG.CO. inc 


23 BEAVER ST. NEW YORK 
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All factories in the city have suffered 
by reason of the epidemic, and the shoe 
plants are no exception. 


Death of F. H. Fiekerman 


Fred H. Fiekerman, general superin- 
tendent of the Palma Shoe Mfg. Co., 
Waupun, Wis., during the past three 
years, died at his home in that city on 
Sunday, December 8, after an illness of 
a week. Mr. Fiekerman had suffered 
from an asthmatic affliction for many 
years, but only recently did his condi- 
tion become serious when he suffered an 
attack of influenza. Prior to his con- 
nection with the Waupun plant, Mr. 


Fiekerman was associated with shoe © 


factories in Cincinnati, O. The funeral 
was held in Cincinnati on December 12. 
Mr. Fiekerman war forty-six years of 
age and is survived by his widow and 
an adopted son. : 


Milwaukee Retailers Pleased 


Retail shoe business is in a flourishing 
condition in Milwaukee as the year 
comes to a close, and everywhere there 
is enthusiasm over the manner in which 
trade is coming. There is but one un- 
favorable influence and that is the fact 
that Spanish influenza again is raging in 
epidemic form, the first wave of the 
disease during October having recurred 
in even worse form during the first half 
of December. The disease is now well 
in check through the medium of strict 
regulations of individuals, business men, 
manufacturers and others. For a time 
the spread of the disease threatened to 
close every factory and .store in the 
city, but the health authorities finally 
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were prevailed upon to put into effect 
more moderate rules. Since these have 
been enforced, there has been a steady 
decrease in the number of deaths and 
new cases: 


Pioneer Dealer Dies 


Andrew Oswald, a retired shoe mer- 
chant of Milwaukee, died at his home 
at 391 Layton Boulevard on December 
7, at the age of eighty-two years. Mr. 
Oswald came to Milwaukee in 1857 and 
in 1860 opened a retail shoe store on 
Reed Street, which he conducted with 
much success until 1912, when ad- 
vanced age made it advisable for him 
to retire. The funeral was conducted 
under the auspices of the Masonic order. 


George G. Wilder Dead 


George G. Wilder, president of the - 
Forsyth Leather Company, Milwaukee, 
with plant in Wauwatosa, a suburb, died 
Tuesday, December 3, of pneumonia, 
the outgrowth of a severe attack of 
Spanish influenza, after an illness of less 
than a week. Mr. Wilder became con- 
nected with the Forsyth company about 
nine years ago, being elected president 
in 1915. He was a graduate of the 
University of Wisconsin, where he 
earned a national reputation as an ath- 
lete and as a student as well. He was 
one of the few men to earn a place on the 
Wisconsin varsity crew in his freshman 
year, and in his senior year, 1908, he was 
captain of the crew. Funeral services 
were held at the residence in Wauwatosa 
on Friday, December 6 and the body 
taken to Chicago for interment in the 
family plot. Mrs. Wilder and two chil- 
dren remain to mourn his loss. 


New York City 


The New York market this week has 
reached what many believe to be the 
apex in the holiday selling season. All 
the stores are crowded and the public 
is buying as perhaps it has never bought 
before. All lines are going very well 
indeed, with the advantage a shade 
toward the blacks. This without doubt 
has been the biggest black shoe season 
in years. Many attribute this to the 
high prices and others to the general 
style trend. 


New York Retailers Meet 


On top of this very active market, 
the New York Retailers’ Association 


held its regular fortnightly meeting, 
Tuesday afternoon, December 17, at 
the Bush Terminal Sales Building. 
retail sales ac- 


Considering current 


tivity, the meeting was very well 
attended. 

John Slater, president of the associa- 
tion was in the chair. Mr. Slater 
opened the meeting with a very elo- 
quent address on the Red Cross Drive, 
and urged the members to become 100 
per cent Red Cross subscribers. 

The big subject of the meeting was 
reconstruction, and its relation to styles 
for the Fall and Winter of 1919-20. 


.An Active Discussion 


The members of the association took 
a very active part in the discussion. 
And the various phases of the coming 
style situation were thoroughly threshed 
out. Messrs. Geller, Edelstein, Dore- 
mus, Dougherty, Lefkowitz and Jacob- 
sen led the discussion. The consensus 
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OU are cordially invited to partake of the hospitality 
of Rochester and Western New York on the occasion 
of the Sixth Semi-Annual Shoe Style Show. Under 
one roof, on two floors of Powers Hotel, you will be 

permitted to see the attractive lines of Women’s, Misses’, 
Children’s and Infants’ shoes for which Rochester is famous, 
also Men’s vogue footwear, Women’s felt shoes, distinctive 
Leather, Lasts and Materials that will readily excite your 
admiration. 


January 9th to 15th Inclusive 


BUYERS AND SHOE DEALERS ATTENDING THE GREAT 
ST. LOUIS CONVENTION SHOULD PLAN TO GO FROM 
THERE DIRECT TO THE ROCHESTER SHOE STYLE SHOW 


A Week of Shoe Education, Style Information, with the Spice of 
Entertainment A-plenty. 


FOR RESERVATIONS—VISITORS, BUYERS 
AND EXHIBITORS—SHOULD WIRE 


Rochester Shoe Style Show Committee 
Powers Hotel - Rochester, New York 


Style Show held under the auspices of the Rochester Association of Traveling Shoe Salesmen 
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of opinion seemed to favor maintaining 
present price and style levels, and that 
it would be a mistake to force the issue 
at the present time; that the public in 
the long run will control the situation 
and that phase of it should be watched 
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very carefully; that every man should 
attend to his own business and not be 
guided by what the other fellow is 
doing; that business can only be built 
on the solid foundation of truth and 
square dealing. 


Haverhill 


STYLES FOR FALL 
Manufacturers’ Ideas on Colors 


Haverhill shoe manufacturers who 
sell the retail trade ‘are getting out 
samples for another season. They are 
desirous of giving the trade what they 
want in the way of styles. The recent 
conference of the Committee of Allied 
Shoe Industries developed points con- 
cerning which Haverhill manufacturers 
are much interested. Suggested colors 
for Fall include three shades of brown, 
two of gray, also white, black and bronze 
kid and patent leather. These sug- 
gestions will be complied with by the 
manufacturers here. If the trade wants 
more variety, such as the lighter shades 
they will supply these also, as soon as 
they have an opportunity of fully sizing 
up the color demand. 


Regarding the Height of Boot Tops 


Referring to the recommendations of 
the conference committee that- the 
height of women’s lace boots should not 
exceed 814 inches, Haverhill manufac- 
turers are of the opinion that a 9-inch 
top is desirable. This latter height, in 
fact, is one which has been generally 
planned by manufacturers here. They 
feel the same about this as they do in 


reference to the colors—they want to 
please their customers. If merchants 
want an 84-inch instead of a 9-inch 
boot they will have it. Manufacturers 
want to avoid duplication of patterns 


‘and thereby save expense. The 9-inch 


boot will be prominent in Fall samples 
going out from Haverhill factories. It 
is the opinion of local manufacturers 


‘that the merchant regards this height as 


more artistic and attractive than the 
84-inch pattern. 


CONCLUDING CONTRACT WORK 
Concern Completing Its Production 


Liberty-Durgin, Inc., which for the 
past year or more has been engaged on 
contract work for the United: States 
Government in the production of sup- 
plies for the Army, finished its contracts 
the present week. Capt. Fred Liberty 
of this concern is in charge of finishing 
Government contract work in this dis- 
trict, and will probably continue for 
several months in the service. The 
concern is not as yet fully decided on its 
future plans as regards the goods which 
will be produced in this plant which, 
originally devoted to the manufacture 
of shoes, has been enlarged to several 
times its former size. 


Boston 


STYLES TO THE PUBLIC 


‘Educational Features of Boston 
Shoe Style Show 


What promises to be Boston’s best 
Shoe Style Show will be staged January 
6, 7, 8, 9 at Symphony Hall. 

A generous Government is lowering 
the ban on the necessities of life. So 
too, is it with dress, especially shoes. 
The dainty styles and shades, markedly 
absent during the war, have again come 
into their own. 

The latest creations of the shoe- 
makers’ craft will be shown at the Style 
Show. Living models will daily prome- 
nade the ““Runway”’ exhibiting the ultra 
in footwear. ; . 


Study Heights of Skirts 


That the buyer may get the full 
effect, these models will be gowned in 


the latest fashions which will be in full 
accord with the style of shoe being 
shown, whether sport, street or evening. 
With the increased length of the com- 
ing Fall and Summer skirts the question 
as to the height of the heel is of para- 
mount importance. This is the one 
opportunity for the manufacturer and 
buyer to get together and meet the 
question. 


Movies for the Public 


And it will not be a dry, uninterest- 
ing affair. There will be plenty to in- 
terest the lady guests. Organ recitals, 
moving pictures, showing the building 
of the popular brands of shoes from the 
factories of New England. Also the 
evolution of the rubber shoe from the 
time the crude rubber is shipped until 
it reaches the retail store will be graphi- 
cally pictured. 
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The grand opening day is Monday 
January 6, at 2.15 P.M. Tuesday is 
styled ‘‘New England Day” at which 
time the Massachusetts Retail Shoe 
Merchants’ Association will be the hosts 
to the visitors in the Lounge and Smok- 
ing room where a reception will be held 
to the visiting buyers. There will be a 
news telegraph service which will bulle- 
tin the events taking place at the St. 
Louis convention. 

“‘Leather Day,”” Wednesday, the 8th, 
will bring together the foremost leather 
manufacturers in the country. Those 
in attendance will be addressed by 
Fred A. Vogel, president of the Tan- 
ners’ Council. 

But the “Big Doin’s’’ will be staged 
Thursday, the 9th, which will be known 
as ‘National Day” at which time many 
of the Western buyers have signified 
their intention of being present. 

Tickets for each day will be distrib- 
uted through the retail dealers thus 
drawing the buying public to the show, 
where they will be shown what to wear 
and how to wear it. Tickets for the 
evening performance can be secured 
from the exhibitors or R. J. Walsh, 
Room 212, 207 Essex Street. 


General Manager of E. C. Mills 
Leather Co. 


Geo. N. Bankart will become associ- 
ated with the E. C. Mills Leather Com- 
pany, manufacturers of calfskins, 97 
South Street, Boston, after January 1, 
in the capacity of general manager of 
the entire business. Mr. Bankart has 
been associated with the A. C. Lawrence 
Leather Company for a number of 
years and for the past two years has 
been manager of the ‘calfskin depart- 
ment. His varied experience in the 
calfskin business with this well-known 
house peculiarly fits him to take up 
his new duties in connection with E. C. 
Mills Leather Company. The acquisi- 
tion of Mr. Bankart as manager, there- 
fore, enables Mr. E. C. Mills to take a 
long-needed rest. 


BOSTON SHOE TRADES CLUB 
Address by Hon. John N. Cole 
At the weekly luncheon and meeting 
of the Boston Shoe Trades Club, held 
Wednesday, December 18, the principal 
speaker was Hon. John N. Cole, chair- 
man of the Massachusetts Waterways 
and Public Lands Commission. Other 
guests present were: A. J. Ogston, 
British Consul General, Boston; Lewis 
E. Bernays, British Vice-Consul, Bos- 
ton; and Charles Stansfield, director of 
agencies of the National War Savings 
Committee of the United States. 
Introduced by President Terhune, 
(Continued on page 77) 
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Foreign Department 


The efficiency of our Foreign Department is the result of intelligent 


growth during a period of twenty years. 


The management has been 


steadily developed by the addition of trained experts, capable of 
handling every type of foreign transaction promptly, accurately, 
and intelligently. The volume of business handled has increased 


steadily. 


you are invited to call upon them. 


THE FIRST NATIONAL BANK 


of Boston 


The services of these experts are at your command, and 


Capital, Surplus, and Profits, $27,000,000 
Over $250,000,000 


Resources 


BRANCH AT BUENOS AIRES, ARGENTINA 


, “HUBTIP? 82 METAL TIP?” 


“WOVEN TIP’’ 
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SHOE LACES 


HAVE ALWAYS STOOD FOR THE BEST VALUE OBTAINABLE. 
YOU KNOW IT, AND YOUR CUSTOMERS ARE RAPIDLY 
LEARNING THE REASONS OF “HUBTIP” SUPERIORITY 


BEST BRAID 
No Metal Tip to pull off or ‘fray out. 





BEST TIP 





No Meta] Tip to wear tinny. 


HUBTIPS always stay on the lace. 





Women’ s or Men’s 
bf in. per gro. Strings . 


Men’ s de in. per gro. Strings.. ae -80 
F Py SRS CABINET 
= pair 36 i Mw... 26s eee 2 
Oe een cna ee 
: " aaa CABINET 


36 ot ID... eee eee 
36 eit i. "= } $3.60 





Men’s 

36 i in. per gro. Strings . — 35 
40 “ 3.60 

G ASSORTMENT CABINET 

36 pair 36 im..........- 

BB RE ga in vines is $3.65 
ee: Sleeper 


A ASSORTMENT CABINET 


36 pair at IM... .. +++. 
et + Peer } $3.70 
ee 34 Oe ara eliealed 





Women’ s or Men’s 
oa in. per gro. Strings. . . $3.80 


. 4.30 — 


D ASSORTMENT CABINET 
18 pair = IM... esses 
. dt Serre $3.75 
18 “oe . ity 
18 “ 54 it) 


ee ee eeeeee 


ee eeeeeeee 





ORDER A TRIAL CABINET — 


COUNTER DISPLAY EASEL 


FRANK W. WHITCHER CO.--Mfrs.--Boston and Chicago, U.S. A. 








enone 
OUUGURPOROOOOUOURUCORPGORORRRRHRRRRRR 





TTT 




















Dec. 21, 1918 


CHUCRRRCoReteeeEE ’ 
Aaa A eaeaeaaeeueevacaucuveneaecesuugusnsencncusuansuansuseseneuessuauneneueueennseneneneusunenesusnsuununesesenesuueuaueususunusnugususeougngnuguenneggggvensvongnggygngngegs 





BOOT AND SHOE RECORDER 


71 





costes COCERRCEREEEe 
= 
= 








From every quarter of the world 
demands are coming in for 





we : 
\p oa 
' 
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© H astery 


“Onyx 


But we give our home merchants 
the preference that we may deserve 


the support of dealer and consumer. 
We cannot too strongly advise 


those dealers who have not covered. 


themselves for Spring to do sowith- 
out delay. . 


To delay is to court disappointment 


and profit loss. 


Emery & Beers Company Ine. — 


Sole Owners of “Onyx” Hosiery 


BROADWAY AT 24th STREET 


NEW YORK 
PHILADELPHIA OFFICE BOSTON OFFICE CHICAGO OFFICE 
1033 Chestnut Street 31 Bedford Street The Lytton Bldg. 
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GENERAL OFFICES 
~~ REMOVED 


, EG . : Our general offices have been moved from No. 100 
Regular Cut ' Summer St., Boston, to our factory at 
Dolgeville, N. Y. 


The general sales department is now established at 
the factory. But we shall continue to maintain our 
Bosten salesroom at 100 Summer Street. 


Please address your letters hereafter to the 


Daniel Green Felt Shoe Company 
Dolgeville, N. Y. ‘ 


a IT TITITS 


<< x 
YGRADE 


SHOES 
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tieatings 
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TRANSLATION 
SERVICE 


Ss 


“CLASS A” Footwear 


The A in this case means ADLER and 
the name ADLER applied to Children’s 
Shoes stands for what is finest and best. 


Dr. Adler’s HYGRADE shoes made in 
our own factory will “wake up” the 

young folk’s department of any con- 
| cern, for these shoes on sight and 
through their splendid fitting and 
wearing qualities bring the customer 
back again and again. 


In connection with our Foreign 
Service Department we have in- 
augurated a translation service 
for the benefit of our advertisers, 
and are prepared to furnish 
accurate translations of com- 
munications in any language. 


Carried in stock at our New York 
Salesroom subject to your call. 


Gun Metal and Black Vici Nubuck 
$2.75 Reg. Cut 6-8 ls Reg. Cut 
3.00 ae ‘e 8-11 we ie 
3.50 Pony Cut 114-2 Pony ‘ 
Russ. Calf and Hav. Br. Kid Pony Cut 
6-8 $3.00 Reg. Cut 
8-11 3.25 ” on 
114-2 3.75 Pony “ 
Genuine Buck 
6-8 $3.60 Reg. Cut 


8%-l1l_ 3. 
1l\%-2 = 4.75 Pony “ 





Advertisers are invited to make 
use of this additional feature 
at any time. 


All the above carried in button 
and lace. 








We make a complete line 
of Children’s turns carried 
IN STOCK. 


Sis 


Foreign Trade Bureau 
Boot and Shoe Recorder 
207 South Street Ss Boston, Mass. 


HYGRADE SHOE WORKS 


145 DUANE ST. 
NEW YORK 


FACTOR Y¥—2967 ATLANTIC AVENUE—BROOKLYN 
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BIG QUANTITY PRICES ON THESE 
SHOES IN CASE LOTS GIVES 
BUYERS OF CHILDRENS SHOES’ 
ADVANTAGES WHICH WISE ONES 
WILL BE QUICK TO GRASP : =: 





PLUMP VICI STOCK. 
TURNED OAK SOLES. 
GOOD TRIMMINGS. 
WITH AND WITH- 
OUT HEELS :: :: :: 












No. 866. 1 to 5, 821<c., no heel. PROMPT No. 797. 1 to 5, 82i4c., no heel. 
2 to 5, 87\4c., with heel. No. 796. 2 to 5, 87iéc., 
5% to 8, ote, ACTION 514 to 8, alas 
with heel. IMPERATIVE both with heel. 


OFFERS LIKE THESE CANNOT BE MADE 
REGULARLY. WE DOUBT IF ABOVE 
SHOES CAN BE MADE TODAY AT PRICES 
QUOTED. OUR STOCK IS LIMITED; BUT 
THE EARLY ONES WILL GET THEIRS. 


ELLET- KEN DALL KANSAS CIT, 


MISSOURI 
1867 — : Fifty-one Year ld Shoe Servic 1918 
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The 
Wonder Lasts 


Of the Trade 









IVa eaaaeljcy 


KEITH’S KONQUEROR SHOES 
OF COURSE! 


They are shoes which represent a standard 
in manufacture that is uniformly excellent. 
They have the style and fitting qualities 
which creaie sales of a large and profitable 
nature. 

Shown at the Boston Style Show 


Booth No. 32 


**NATURE”’’ 


A MAN’S TAN CALF OXFORD 


The Preston B. Keith Shoe Co. 


BROCKTON (Campello Sta.) MASS. 
New York Office, 299 Broadway, Room 415 . ‘BAYNE’? 
er en SF Sees Soames WOMAN’S GUN METAL CALF BAL 


Py ywIMIV III IIIT Vo TIT ooo See II IIe IIIT IAI TONG NOOO 
a eo SII TIO OI IIIc ICIS TIO oO OOM Oe 





Gasol wwToVvdwvo Iveco wowace er Toad wae aa 











Renew your membership in the Red Cross 








Shout Christmas Cheer and New Year’s Greeting 
to all the world 











HAGERSTOWN SHOE & LEGGING CO. 


HAGERSTOWN, MARYLAND, U.S. A. 
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Weekly 
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Buying Restricted and Postponed 
Until Next Year 

The last half of December is the 
dullest, or next to the dullest part of 
the year, in the leather trade. This 
year is no exception, for while the times 
are far from normal, there is the same 
tendency as usual to postpone action 
until January arrives, and added to that 
is the uncertainty as to the immediate 
future which adds caution to conserva- 
tism. While most manufacturers have 
orders for Spring and Summer shoes 
which must be filled, and in many cases 
these manufacturers have not yet se- 
cured the leather necessary to make the 
shoes, they are buying in small lots, 
only just enough to keep ahead of their 
cutters, and seemingly willing to run 
the risk of paying higher prices later. 
It is argued that if there should come a 
general quickening of demand next 
month, there is sure to be an upper 
trend of values. Still, manufacturers 
have always reduced stocks of leather 
and supplies the last of the year, and 
confined December purchases to abso- 
lute necessities, and they are following 
out this policy this year in most exag- 
gerated form. 


UPPER LEATHER 


Present Foreign Call Greater than 
Domestic 


As with sole, so with upper leather, 
the demand is more noticeable for ex- 
port than for domestic cutting. There 
is a good foreign call for side upper 
leather, and sales would be large, were 
transatlantic transportation normal. 
As it is, considerable amounts have been 
sold, and are held subject to export 
license. The same is true of wax splits, 
which are scarce in the market, and 
sold ahead, some contracts calling for 
delivery in February, at which time it 
is expected that export space will be 
available. Calf leathers are also shar- 








ing the export call though not to the 
extent of the before-mentioned leathers. 
Domestic trade in calf is confined to 
small lots, mainly colors, though some 
blacks have sold. Patent leather is 
having its share in the foreign inquiry. 
Stocks are not large, and the recent 
weather has not been favorable for 


her Market 
Review of Leather 
Supplies and Prices 


TT ANLIOANORDAANANEOLUUSECCHOCGAUOUANAUAUTAOOOATOMOULAUAVUAUATAQOGLOCACOOCOCOOGEUQUOOACUCAAOEACSOCOOGAUAULCOMAGOOOROOEAVOGUTIUCCCAUUOTANULULATOCLUACAUALLIT, 


ir 


ALDUDNASAOEAELOLLUODOODOOOAADESSELEOTATLAAES 


EL ——__] 


japanning. Glazed kid in small sup- 
ply, yet sufficient to answer present im- 
mediate demands. It is reported that 
some tanners are sold for six months 
ahead. The campaign to boom cer- 
tain colors was launched this week, 
large advertisements appearing in the 
metropolitan dailies. 





Statistics of Leather as Compiled as a War Measure 


Such Information Should Now Be Continued as a Peace Time Service to 
the Industry 












































Bd x 
Finished Leather on Hand and in Transit’ August 31, 1918, as 
Reported to the Bureau of the Census and to the Tanners’ Council 

eported to | Reported to ~ 
Kind of Leather Total the Bureau | theTanners’ 
. of the Census Council 
Goat and kid, skins..... eases 20,778,841 10,696,943 10,081,898 
Ce I os ocd hua n0.8'06% 005% 3,089,155 1,496,799 1,592,356 
Kangaroo and wallaby, skins... oe 06,867 286,024 220,843 
Calf and kip, skins................ 5,681,666 2,209,041 3,472,625 
Deer and elk, skins. . n.d sisi sna 465, 568 283,954 181,614 
Colt, ass, and mule, skins . 142,571 102,488 Y 
PN III 56 6: 5.55555 ae 0g 0-000 0060 enhedeea 633,511 366,307 267,204 
AD ilcd. i i8 5.6: 6oisk td 6 die 0.0.00i9 dig 407,087 264,857 142,230 
Sheep and lamb, skins............. 9,846,050 4,788,365 5,057,685 
Shearlings, skins.................. 178,332 92,332 86,000, 
Skivers and fleshers, skins.......... é 909,082 381,566 527,516 
be anos att | ep phere rari: 5,802,611 2,990,403 2,812,208 
Fact OVS SEP POU ea eS ere TET Tee 5,672,308 1,088,956 4,583,352 
pholstery: 
Grains, whole hides. . oeae 200,923 149,958 50,965 
Splits, whole hides. . ‘ 151,078 73,205 77,873 
Harness, bag and strap, ‘sides and backs. 850,815 538,894 311,921 
Skirting and collar, sides... .......... ‘ 191, 127,458 64,068 
ee Ey Or Pree reer ere 61,588 56,594 4,994 
CI a imtihe 5 os bob 9.0 asa sbeceeden 35,373 30,424 4,949 
Ps Mg hRial odie cic sd 6h cms 6.5.60 siccick Kb.65 76,742 69,980 6,762 
Pig and a hedigd sc 0cseapesesclegsn ss 103,434 86,673 16,761 
Sole leather, Goan, bends and sides. . 5,465,245 1,711,731 3,753,514 
Belting butts EE 0% Wa WP yaidéa bce seme saps wed 416,588 170,695 245,893 
nS i erence i 93,861,820 44,519,702 49,342,118 
Py x 





Merchants Should Study Leather Facts 


Julius Goldberg of O’Connor and 
Goldberg, Chicago, said last week: “I 
believe we retailers should pay a little 
more attention to the materials going 
into the shoe themselves. There may 
be some shortage of raw materials 
throughout the world, and we ought as 
retailers to be cognizant of it by having 


a closer co-operation with the tanners 
of colored kidskins. We would pre- 
vent a wastage of style if through the 
tanners, the retail trade was informed 
of the predicted colors for the ad- 
vance season. It would likewise 
help the tanner to make the proper 
shades.” 
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Levours All White ca = Patent Leather, 
Washable Cabar- i Mat Top, Flexible 
etta. Chrome | Turn Soles 


49—Sise TS, px FIRST STEP SHOES--IN STOCK 


pair $1.05. 
357—Dark Brown Big Values in Small Shoes 


Calf, $1.10. 
A FEW OF OUR 27 STYLES 


Our First Step Shoes Have Felt 
Sock Linings 


Patent Leather 


Patent Leather 
Vamp, Red Kid 
ee Top, ilo But- 
All Black Kid : ; : 59. Pe tons, 

. Turn Leather , ¥ a .- Turn Soles 
Soles, Footform ape ‘ Slee 343—Sizes 1-5, per 
Last. wg YN 3 , $1.00. 
344—Sizes 1-5, per . — & — Champagne 

pair $0.85. © Kid Top, $1.00. 





HENRY KLEINE & CO. 
CHICAGO, ILL. 
Where Your Money Goes the Farthesi 
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A sturdy, flexible, 
oS good wearing shoe 
full of comfort. 

° ° ° Made f i 
Simplify Your Buying Problem }} Maisforrericols 


manufacturers in 


Make it HELTHY-FUT, for your Children’s ae tee coma 
Dept. for Spring. Samples ready. dren’s shoes. 
TURNS, McKAYS, WELTS, OXFORDS, 
PUMPS, BOOTS, ETC. 
INFANTS TO YOUNG LADIES 
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Write for salesman or samples or catalog 
211-13-15 West 
Factory sINBAc ae S 
treet, 
ROCHESTER, Helthy-Fat” “ose °* 


CHICAGO 
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BOSTON 
(Concluded from page 69) 
Hon. John N. Cole made a brief address 
on the importance of the development of 
Boston’s port in connection with the 
period of after-the-war reconstruction. 
He advocated more active community 


work by trade interests in furthering . 


Boston’s commerce through the develop- 
ment of its port facilities. ‘You can’t 
have overseas shipping,” he said, 
“Without bulk freight to furnish car- 
goes. These can’t be obtained for Bos- 
ton at the present time, through the 


restriction of transportation facilities 
which enter the city.” 

He advised the business men of Bos- 
ton to back up the Legislature and the 
Federal Government by developing a 
public spirit, getting busy and spending 
money for the purpose of improving 


Boston’s port facilities. Mr. Cole spoke * 


straight from the shoulder, and didn’t 
mince matters in his statements of 


. Boston’s needs, as regards the develop- 


ment of its foreign commerce. He was 
enthusiastically applauded at the con- 
clusion of his remarks. 


Brockton 


NO LOWER _._COSTS 


Of Shoe Production in the: 
Near Future 


Regarding the prices of shoes during 
the next few months Brockton manu- 
facturers can see only a continuation of 
present prices, with no likelihood of 
lower costs. 

There is nothing to the talk, in some 
quarters, of lower prices. On .the 
contrary, manufacturers are of the 
opinion that there is a likelihood of an 
increase in the costs of footwear pro- 
duction. Any orders, they say, which 
are cancelled now, can be reinstated 
only at prices higher than those quoted 
in the original orders. 


DEATH OF LAST 
MANUFACTURER 


Member of Trade Succumbs -to 
Pneumonia 


Frank Ray Wright of Woodard & 
Wright Last Company of this city, died 
at his home here on December 12, after 
a week’s illness of pneumonia, at the 
age of 36. He was born in this city and 
educated in the local schools. The past 
few years he had been a member of the 
concern, and a salesman, calling on the 
shoe manufacturing trade in New Eng- 
land and vicinity. In addition to his 
work with the Woodard & Wright 
Company Mr. Wright was manager of 
the Waterbury Last Block Company 








WANTED TO PURCHASE 


CASH PAID 


Ser uve seats oe sosuiee Sete of thane 
er for ether merchandise. 

ever. We PE mig gg Ay 
investigate and make offer upon request. 


Max Kalter Mercantile Co. 
100-102-104 Grand 8t. New York City 
Phone Spring 9418 














of Waterbury, Vt., and the Bristol Last 
Company of Bristol, Vt. He had a 
large circle of personal friends, and 
enjoyed the confidence of all with whom 
he had business relations. Besides his 
parents, Mr. and Mrs. Ellery C. Wright, 
he leaves a widow, a brother, Louis F., 
and two married sisters, all of this city. 








MISCELLANEOUS 








Wanted at Once 


for Department Store 
for Cash 


Manufacturers’, Retailers’, or Sur- 
plus Stocks o 


SHOES 


No Quantity Too Large. Short 
Leases Taken 


GLOBE MDSE. CO. 
Indianapolis, Ind. 


New York Office 
23 Lispenard St., New York City 
Merchandise of All Kinds Purchased 








Metal Shoe Fitting Stools 


And Floor 
Mirrors 





No. 141 


Write for | The Chicago 
“Pree Wire Chair Co. 


‘621 N. LA SALLE STREET, 
CHICAGO, ILLINOIS 
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= All Mercantile Lines 
Weds ¥ pl t Hones, j 


and 
ag ah pe pemey 





Stores, Dry Goods and phe 
‘Warehouses and Stock Rooms of any Kind : also 
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YERS & BRO. 


PUMPS HAY TOOLWORKS 


Ir 








Milbradt Rolling 
Step ect 


made in a great man: 
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Write for our latest ca 
showing 18 styles of 
as well as o 


Milbradt 
Manufacturing Co. 
2410 N 10th St, 




















THE OSCAR ONKEN 
1141 w. 4th St., Cincinnati, O) 





» U.S. A. 
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eighth page per issue: 


Payment in advance 





Classified and Opportunities Department 


“Recorder” rates for space less than one- Pees Sarr WANTED: Three cents per ward for each insertion 
, a. M 


Space ltime 7times 13times 26 times 52 times 

_ Linch.....$4.00 $3.00 $2.75 -$2.50 $2.00 
2inch..... 8.00 6.00 5.25 4.75 4.00 
3 inch.....12.00 9.00 7.75 7.00 6.00 
4 inch 15.00 12.00 10.00 9.00 8.00 


eee ae oe ae 
fae under 








is required, except when regular advertisers, as amounts 
are too small to open accounts 








SALESMEN WANTED 


SALESMEN WANTED | HELP WANTED 





WESTERN manufacturer of high grade 

Women’s Welts, Turns and McKays rah in 
position to expand their a. offerin; vp De 
opportunity for energetic and successfi jesmen. 
Prefer men now traveling the Po me may territories: 
Illinois and Indiana; Kentucky, Tennessee and West 
Virginia; Ohio and Michigan; Iowa, Nebraska and 
Minnesota. State age, experience and sal 
wanted, also reference in first application. ll 
replies will be treated confidentially. Ad 
B146, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 


ALESMEN wanted at once to handle desirable 

side line. Shoe and finding trade. Pays 10 
per cent “5 a Tri-Continental Corpora- 
tion, Buffalo, N. Y. 


WANTED—Experienced ‘ealeamen, covering the 
larger towns and cities—none others need 
apply—territory as follows: The Southern States, 
a Ohio and Eastern Pa., also Michigan, to sell 
the old established FOX line of high-grade In- 
fants’ Soft Sole shoes. Ten cent commission, 
small clever sample outfit. side line second to 
none in this country, backed up by a large, up-to- 
date factory. State full particulars in first letter. 
F. J. Fox Co., Mfgrs., Rochester, N. Y. _ 


ALESMEN WANTED—to sell on commission 
to the large retail trade in New York, New 
Jersey and Delaware, a high-grade line of infant’ s, 
child’s, misses’ button and lace welt, stitchdown 
also oxfords and scuffers. Address Wm. C. Foster’s 
Sons, Rowley, Mass. 


ALESMEN for Philadelphia and locality, 

Pennsylvania, New York, New England, also 
Brooklyn. C. E. Wethey Shoe Co., 78 Reade St., 
New York. 


ANTED two high-grade salesme erchants 
for 1919. Staple line, liberal wali advances. 


territory. esta! 
Williams, 289 Continental Bldg., Cleveland, Ohio. 


ANTED road salesman for Iowa. Qualifica- 

tions of applicants must combine strong per- 
sonality, successful sales record in Iowa. Promi- 
nent trade marked, children’s line stocked in 
Chicago. Established trade 200 samples. You 
ladies to infants, turns, welts, McKays—med. a 
good grades. State age—single or married, detail 
information—past and connections. Address B141, 
care Boot and Shoe Recorder, Security Bldg., 
Chicago, Til. 


(COMMISSION men wanted to. carry a small line, 

medium priced school shoes; consisti' 10 

samples, of boys’, youths’, and little gents’ McKays. 

Only men with — trade and none con- 

cae 5 — need appl . Samples ready Feb. 1, 

ES. Appl y Excelsior Shoe & Slipper Co., Cedar- 
urg, 


GALESMAN for western Pennsylvania and Ohio 
to sell in-stock line of infants’ McKays—ready 
sellers—as side proposition. Five cent com- 
mission to man with established trade. References 
with application. Address K104, care Boot and 
Shoe Recorder, 127 Duane St., bie York. 


ALESMEN WANTED! 
Iowa, Minn.; N. & S. D 
Ind. Specialty line with * To Stock” Men's Fine 
Dress Welts. Great future for hustlers. OGD 
ag CO., 1015 Cold Spring Ave., Mee 
is. 
GALESMEN | WANTED—Good experienced shoe 
salesmen for high-grade western ies - eee 
work shoes in the following territories: 
Ohio, New York, Nebraska and Colorado, ieee 
and Tinois, Texas, Virginie and West Virginia, 
and Kentucky. Only live shoe salesmen with an 
established business will be considered. ddress 
“Optimo,” care Boot and Shoe Recorder, 189 
West Madison St., Chicago. 








SHOE salesmen wanted to sell shoe laces as a MANAGER for wholesale footwear house—ex- 
side line. Liberal commission. State territory perienced—ca le—reliabl 

covered. References required. Address B128, - —for lar; ‘ter 

care tt and Shoe Recorder, 207 South St., Boston, New and Reference Association, 17 Bromfield 
Mass. St., Boston, Mass. 


ANTED SALESMEN—To sell American 


Metal Re-inforced Shoes to the teade. Some 
good territory open. Liberal commission. Ameri- FOREIGN 
can Metal Shoe Co., Department B, Racine, Wis. 


we SHOE a aoe ane will probably : CORRESPONDENT 


have Eastern, Sou nm and Western terri- 
REAL sale an Hi h Grad li ope a 
iesmen. J rade line men . Hi q ; 
aa ee oind ‘sounl idiess shoes MADE iN Desires to make a connection 
MIL AUKEE.: Gain in business 100 per cent with a firm in need of the services 


over last year. Luedke-Schaefer-Buttles Co., 
Milwaukee. of an expert correspondent. 


WANTED—Live wire salesman, acquainted The advertiser speaks and 
with shoe and Finding Trade, to sell Cotero a # 
Tongue Pads, either straight or side line. Cotero writes fluently, English, French, 


Cushion Mfg. Co., Burr Bidg., Scranton, Pa. Spanish, Itelian and German. 
Address Foreign Correspondent, 
care Boot and Shoe Recorder, 


Resident Salesman 207 South St., Boston, Mass. 
Located and Acquainted in 


DETROIT, MICH. 
MILWAUKEE, WIS. LINE WANTED 


MEMPHIS, TENN. 
ANTED a line of irls’, misses’ and 


DALLAS OR FT. WORTH, children’s welts or Siok, ‘or the mb trade 
TEXAS. in the state of Pennsylvania, ~~ wire and Wash- 
KANSAS CITY, MO. Fy emmy ay ao Shoe Recorder, 


ao ant XPERIENCED sal te strong li >of 
MINNEAPOLIS OR ST. PAUL | EXPERIENCED saleaman wants strong line 



































q ai eae states. 
present am buyer and manager and can at... 
SEATTLE, WASH. to travel a few months a year. Have had 11 years’ 
SAN FRANCISCO, CALIF. bmp with the selling of shoes, 29 years of 
Can furnish best of reference. Address B145, 
To carry Prominent Trade Marked chil- ae Boot and Shoe Recorder, 207 South St., Bos- 
ase ae, nent in Chicago. Turns—Mc- ton, 
pate ag = Bg MIG ANTED medium-priced line of little gents’ and 
shoes and low cuts, medium and fine grades. boys’ shoes with non-conflicting line, for West- 
Applications must answer following questions orn hee wy Eastern Ohio, Eastern and 
or will not be considered: Age—married or pa egy) A Trade —— on four times 
single. Lines previously carried. References. during Thoroughly mechanical in the shoe 
Address B130, care Boot and Shoe Recorder, line. me Taw, 517 ney Bldg., Pittsburgh, Pa. 
Chicago ffice, Security Bld 
™ padlia 4 GHOE_MANUFACTURERS—Line wanted for 
ienced productive hustler. 
Address M, co 30° est 35th St., Minneapolis, 
inn. 


























POSITION WANTED 
ee. sapaltant eaten dieu at din oo tae BUSINESS: OPPORTUNITY 


run Goodyear stitcher, and finishing machines, all- 
round hand workman, wants a ob in Pittsburgh, 
Pa., or vicinity; 20 years’ Massachusetts experience, HOE JOBBERS ATTENTION—An established 
references: address, M. J. Lynch, New Egypt, Shoe Manufacturer of Children’s High-crade 
New J ersey. Stitch Down Shoes desires to make connection with 
a Southern oa to handle production in VA 
RACTICAL ADVERTISING MAN, window Southern sta’ Also with several jobbers i 
trimmer and card writer, age 31, with 10 years’ other cnuchasien pens Bh not as yet represe: nted. 
retail shoe experience, desires connection with Goods are now successfully sold to shoe Mealers i in 
large aggressive retail store havi ming for states surrounding factory location. Can add on 
man specially qualified to efficiently handle the give good og on gh in other 
rs on display end. Address B144, care di territories covering. 
post and Shoe Ri ler, 207 South St., Boston, B133, , care Boot and Shoe Recader 207 South St., 
ass. . nm, Mass. 
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‘‘Recorder’’ Occupational Bureau for Returning Soldiers and Sailors 


Just returned home and am anxious to get into the shoe 


enlisting clerked in Jordan Marsh Company’s and R. H. 





game. Previous to enlisting I was a clerk in a dry goods White’s, also my father’s dry goods store; twenty-one years 
store. Think that I would prefer to sell shoes on the road. old. Address S6, care Boot and Shoe Recorder, 207 South 
Address S4, care Boot and Shoe Recorder, 207 South St., St., Boston. 

Boston. 





In about a month, I expect to be 


Have just returned on the Canopic and have been honor- 


h bly disch d 
Ne SABES Rh ably discharged from the Aviation Corps. Previous to enter- 


from the Navy. The shoe manufacturing business appeals s : : 
to me.’ Salary cuts no figure. Age 21 years. Address S5, ing the service, I conducted my ee business in the construc- 
care Boot and Shoe Recorder, 207 South St.,-Boston tion line for five years. Before that was in the shoe business. 

: : I am most anxious to make a good connection in the leather 





or shoe manufacturing business,—preferably the former. I 


I am now looking for a position with a wholesale shoe con- am thirty-one years of age. Address S7, care Boot and Shoe 


cern. Want to learn every phase of 


the business. Before Recorder, 207 South St., Boston. 





EXPORT OPPORTUNITIES 


FOR SALE ' WANTED TO PURCHASE - 











EXPORT 


Here is an opportunity that seldom oc- 
curs for one or two manufacturers to open 
or increase foreign trade. We are a well 
ounigped export organization of high 

ial standi with a large number of 
branch offices and foreign salesmen. We 





for export trade. No credit risks to manu- 
facturers. Payment month following in- 
voice. Write first, with particulars of your 
products, to D. Henderson, 160 Broadway, 
New York, and a representative of our 
company will call with full details. 


can undertake several more lines suitable . 


FoR SALE—Two of the best upstairs shoe stores 
in bey doing an annual business (cash) of 
over $90,000.00. Reason for selling, wish to devote 
time to other interests. Address B143, care Boot 
ffind Shoe Recorder, 207 South St., Boston, Mass. 











WANTED TO PURCHASE 








Highest Cash Prices Paid We vas for ( Cash 








GANNON BROTHERS 


110 MIDDLE ABBEY STREET 
DUBLIN, IRELAND 


Resident Buyers, and Manufacturers’ 
Agents in the Wholesale trade, are pre- 
pared to negotiate with United States 
Shoe Manufacturers (or firms in Allied 
trades), with a view to acting as agents 
on Commission for such firms. or being 
appointed Sole Buying Agents in the 
United Kingdom. Big Business Guaran- 
teed. 











for entire shoe stocks. We also . idan Job 
buy your surplus or slow sellers. Retailers’ Surplus Stocks, Jobe. 
Quantities no object. Retail or Closeouts 
wholesale. Short term leases’ + NO QUANTITY TOO LARGE 
taken off your hands. fie clon cqechins cate ses 
ire or Phone us . ers. Send us particulars of 
Corres ndence Confidential whet 3 you hav. have for sale. Slee 
tablished 1890 4 We pay Highest Cash Value 
GLAUBERG & CO. VAN PRAAG & CO. 
401 er New York Shoe Dept., Martin Posner, Manager 
Phone 2438 Franklin O8T eneweis08 3200 Series 





* We also purchase clothing, 
hats, furnishing goods, etc. 




















WANTED FOR EXPORT etait 
Bie anne ed Numb < 
YO UR Sucgiue Stocks oe 80 years our specialty. 
Entire Stocks FOR CASH Bank and mercantile reference. . 
NEW YORK EXPORT oncouee Ree Srmcats 
PURCHASING CORPORATION 610 Broadway, Brooklyn 
515-517 Broadway, New York City, N. Y. "Phone, 2828 Williamsburg 
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BOOT AND 


Annual subscription in United States, $3.50; per copy, 25 cents. 
Member of the Associaled Business Papers, Inc. Member of the Root BP Newspaper Ass'n Member of Audit Bureau of Circulations 
Each issue copyrighted by the Boot and Shoe Recorder Publishing Co 
ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U. S. A. 


SHOE RECORDER 


THE RECORDER CREED: Getting More Shoes Sold poe not only **more” but “right’’; sold for the paghe gnemeen to 
the right wearer, in the right fitting, for the right 

shoe merchants. The chief purpose of the ‘Boot and Sho 
which depends the progress of the entire allied indasieies  calatiity to shoes and leather; their production an 


Canadian, $5.00. 


a at the right profit. This is the 
Recorder”’ is to help solve it; for this is the basic b pe upon 
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Foreign, $7.50 
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BOOTS AND SHOES 

Apsley Rubber Co., Hudson, Mass — 
Bacon-Rollins Co., Lynn, Mass pee 46 
Bancroft-Walker Co., Haverhill, Mass...... 13 
Bates, A. J., Co., Webster, Mass 41 
Bluestein Bros., Boston . “= 
Blum Shoe Mfg. Co., Dansville, N.Y... , 5 
Brown Shoe Co., St. Louis, Mo. . 49 
Clapp, Edwin, & Son, Inc., E. Weymouth, 

62 
Clark, James, Co., St. Louis, Mo... 
Concord Shoe Co., New York City 
Cushman, W. C., & Co., Boston 


Dalton Co., Brockton, Mass — 
Diamond Shoe Co., New York City......... 
Dodge, N. D., Shoe Co., Newburyport, Mass. 
Duane Shoe Co., New York City ee 
Ellet-Kendall Shoe Co., Kansas City, Mo... 
Fox, Inc., Chas. K., Haverhill, Mass 
Friedman-Shelby Shoe Co., St. Louis, 


Gannon Brothers, Dublin, Ire... . . 

Green, Daniel, Felt Slipper Co., Boston 

Gregory & Read Co., Lynn, Mass.... 

Hagerstown Shoe & Legging Co., Hagerstown, 
Md. 

Harney Shoe Co., P. J., Lynn, Mass. 

Holmes, W. T., Co., Philadelphia 

Hygrade Shoe Works, New York City. 

Ideal Vogue Shoe Co., Haverhill, Mass.. . 

Johnston & Murphy, New York City. . 

Kalt-Zimmers Mfg. Co., Milwaukee, Wis. . 

Keith, The Preston B., Shoe Co., Brockton, 


Kleine, Henry, & Co., 
Knipe Bros., Ward Hill, Mass. 
Kreider Co., A. S., St. Louis & Chicago... 


Lilly, Henry, Co., New York City. 

Mayer, F., Boot & Shoe Co., Milwaukee, Wis. 
McElroy-Sloan Shoe Co., St. Louis, Mo. 
Monitor Shoe Co., New York City... . 
Nettleton, A. E., Co., Syracuse, N. Y.. . 

Nu Baby Shoe Co., E. Lynn, Mass. . 

Paff Shoe Co., Alexandria, Va 

Powell & Campbell, New York City... . 
Regal Shoe Co., Boston 

Rhein Shoe Co., St. Louis, Mo... . 

Rice & Hutchins, Inc., Boston . . 

Sargent Co., D. D., Salem, Mass 

Sinbac, Chicago 

Smith, Wm. Sumner, Chicago. . F 
Siandard Felt Co., West Alhambra, Cal. 
Stetson Shoe Co., So. Weymouth, Mass... 
Stylo Shoe Co., St. Louis, Mo. 

Timson Bros., Boston. ; 
Tober-Saifer Shoe Co., St. Louis, Mo.. 
Torrey, E. S., Boston 

U. S. Wool Sheep Moccasin Co., Chicago. . 
United States Rubber Co., New York City. . 
Vinsonhaler Shoe Co., St. Louis, Mo 
Weimer-Wright & Watkin Co., Philadelphia 17 
Whitman & Keith, Brockton, Mass 


Wright, E. T., & Co., Rockland, Mass... 4th Cover 


LEATHER AND OTHER MATERIALS 


Agoos, S. L. Tanni 
Creme & Cook Co 
& Cook Co., Boato 


Lippincott Co., W. A., Philad 

New Castle Leather Co., Yd "ork City.. 

Standard Kid Mfg. Co., 

Standard Oil Cloth Co., — 4 = York City 50 


FINDINGS AND SHOE STORE SUPPLIES 


B-H-K-Mfg. Co., Inc., New York City 
Bicycle Step Ladder Co. .» Chi 
Chicago Wire Chair Co., Chi 
Coburn Ls ond Track Co., Holyo me, Mass.. 
Dudley, T. D., Co., Haverhii 

& Co., Inc., New York City. . 
Essex Rubber Co., Trenton, N.J 
Goodyear Tire aud Rubber Co., Akron, O.. 
Gordon Mfg. Co., Providence, R. I.......... 
Hylo Mfg. , Jefferson City, _ 
J. & B. Sales Co. ., Worcester, 
Laing, popene & Chamberlin "Co. » Phila- 


de! 
Li ate. The, St. Louis, Mo. 
Mayhew, James N., Co., Minneapolis, M 
Milbradt Mfg. Co., St. Louis, Mo 
Myers, F. E., & Bro., Ashland, O 
Narrow Fabric Co., i 63 8n 
ewe oS Cash h Register ter Co., Dayton, O 
Oscar Onken Co. e, Cincinnati, oO 
Streit, C. F., Mfg. Co., Cincinnati, Oo 
United States Rubber Co., New York City 


‘ront Cover 
Whitcher, F. W., Co., Boston 70 


ne LASTS, MFRS.’ 
RESSINGS, ETC 


a. Polish Mfg. Co., Inc., New York 
ity 

Griffin Mfg. Co., New York —y 

Radium Dye Co., fn G Ci 

Reece Buttonhole 

Toledo Button Machine Co., Toledo, 0 

United Shoe Machi: Corp. , Bosto: 

United Shoe Repair Loki Co., Besta: ha 


SUPPLIES, 


MISCELLANEOUS 


Atlantic Printing Co., Boston 
on Purchasing Spndicesn, Brooklyn, 


Credit Clearing 
Everett ton 
an Mutual Fire Insurance Co., Fitch- 
Glauber &C Co., New York City 
erchandise Co., Indianapolis 35 
Grioc Sf Somers 4 os. 
arv aving 
Hooper Printi ae a 
Hotel Essex, Bos Bos vs 
Hotel Flanders, — York Cit 
— ~<} We We Ly iy 
our: Engravi 
Kalter Merc. Cae ie, New York Cc 


arrer, Boston 
Merchants’ Service, oo York City . 
Morrison Hotel, Chi 


ew vi asi Cc ation 


Tolman Print, Brockton, Mass. 
ype — Cambridge, 


Mass 
Van 
Zoccola 


, Inc., 


Published Weekly in the interest of the shoe 
merchant, wholesaler and manufacturer by the 


BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 
CAPITAL $150,000 


OFFICERS OF THE CORPORATION 
CHARLES G. PHILLIPS, President 
EVERIT B. TERHUNE, Treas. and Gen'l Mgr 
GEORGE W.R. HILL, lst Vice-President 
H. WALTER SCOTT, 2d Vice-President 
ARTHUR D. ANDERSON, Secretary 


SWAIN, CARPENTER & NAY, Counsel 
. 101 Tremont Street 


ARTHUR D. ANDERSON, Editor 
WALTER C. TAYLOR : 
GEORGE E. B. PUTNAM 

LOGAN 
HELEN M. HANEY 
Associate Editors 
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FOREIGN SUBSCRIPTIO. porns | price to 
foreign countries except the above is o150 


per y ear, including postage. 
All ubscriptions are payable = qivanee. 
ADVERTISIN RATES—Card of Advertising 
rates furnished on a tion. For rates for 
Wants, for Sales, etc., see Want Page. 








OFFICES IN 

BROCKTON OFFICE: 224 Moraine £t., Geo. W. 
507. 

CHICAGS ¢ OFFICE: E: 109 Weat Madison St. Tele 


nklin B. C. Bowen, Manager. 
st tours” "OFFICE: 1627 Locust St. B. C. 


; NEW r YORK UC OFF FICE: Brook My mag = Bldg., 


tt, Manager. 
derbi 7 
| DELPHIAC OFFICE: 929 Chestnut St. H. 


HAVER iit OFFICE: Chamber of Commerce 
ay ——— National Bank i es Geo. 


Hill 
CINCINNATI OFFICH: 501 First National Bank 
Bldg., B. C. Bowen, Manager. Telephone 


Main 655. 
DOCH ESTE ee 626 Granite Bidg. 
e 
0 ice. Fred A. Gannon. 
KEE OFFICE: B. C. Bowen, Manager. 
DEPT.: 207 South St., Boston, Mass., 
» Director. 
Sage is Rue Saint Didier, George E. 
“* 7 > 
Office: John C. C Manager, Man- 
Australian Office: Cromwell Building, Melbourne 
Wm. H. Eleum, Manager 
tine = Elias NR Rocea, Balcarce 150, 
ag Leon cio de Miguel, 20 Fuencarral, 
Cubes Office: S. Vidal Vidal, Manager, P. O. Box 
148, Santiago de Cuba. 
Brazil: Leon . Ouvidor 71, Rio de 


Janeiro. 
Japanese Office: Yokohama, J F. Wagen., Man- 


paane 5 Ee 1. 























